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Frazer Elected President of Willys-Overland 
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Enroute to Home Roost 


EBBE THIS present series of 

week-end columning should 
be called the log book of a travel- 
ing conductor for it has been tell- 
ing of the California experiences 
of him who has had to write it. 
Granted that you agree with me 
let me write this final chapter as 
Iam speeding half way across the 
continent after three weeks on the 
West Coast. In all that time I 
haven’t run across any of the 
“unusual weather” alibi which is 
said to be the favorite one in Los 
Angeles—there hasn’t been even a 
touch of “heavy dew,” slang in 
Southern California for good old 
fashioned rain. 

* * oa 


SO MANY of the factory folk 
from Detroit have been here that 
I have felt that it has just been 
like going to the New York 
national automobile show. Already 
I have told you in recording the 
happenings of the second week of 
the trip when, in San Francisco, 
I attended lunches and dinners 
with factory sales executives as 
the stars. In San Francisco “Tex” 
Simpson and “Bud” Berend made 
a personal appearance at the Pon- 
tiaec party staged at the St. Fran- 
cis by Regional Director Tom Ray 
at which I got my second birth- 
day cake. Great stuff, this birth- 
day that runs for a week. And 
the next day there came along 
Bill Hufstader and Al Belfie of 
Buick for a short session under 
the direction of Pete Steenstrup.— 
George Pratt of Hudson stopped 
over to chin with his people. He 
was headed north. And on Fri- 
day Felix Doran, Chevrolet’s as- 
Sistant general sales manager 
made his appearance before some 
300 Northern California dealers 
and embarassed the column con- 
ductor by putting him at the 
speakers’ table and presenting him 
with another birthday cake. the 
third one. Callahan could write a 
Swell top line for the pictures 
taken of these birthday re- 
membrances—“Coast Makes Chris 
Cake Eater,” alliterative to my 
mind, if nothing else. 

* * * 


SKIPPED IN last week’s column 
were two other feature events in 
(See SPARKS, Page 19. Col. 1) 
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Takes Willys Post 
AfterFifteenYears 
In Chrysler Sales 





Wilson Becomes Director; 
Cowling Resigns as 
Sales Manager 


TOLEDO. — Election of 
Joseph W. Frazer as president 
and general manager of 
Willys- Overland Corp. was 
announced here Thursday by 
Ward M. Canaday, chairman of 
the board. Frazer, who has been 
vice-president in charge of sales 
of the Chrysler division of Chrys- 
ler Corp. since 1927, will succeed 
David R. Wilson, resigned. Wilson 
will remain as a director. 


William C. Cowling, vice-pres- 
ident in charge of sales for Willys- 
Overland, has resigned. While 
no successor has been named for 
Cowling, Canaday’s statement said 
that Frazer would assume respon- 
sibility for sales, manufacturing, 
engineering and development of 
the Overland business. 

This statement would seem to 
lay at rest rumors that Willys- 
Overland was to be acquired by 
Chrysler—a rumor which has been 
unofficially discounted in informed 
circles. 

Frazer’s association with Walter 
P. Chrysler dates back to the days 
before the formation of the Chrys- 
ler Corp. in the development of 
the first Maxwell. In announcing 
his election to the head of Willys- 
Overland, Canaday said: 

“Mr. Frazer will assume the 
responsibility for the sales, man- 
ufacturing, engineering and dev- 
elopment of the Overland business. 

“He brings to Willys-Overland 
a wealth of experience in the 
automobile industry, having start- 
ed 26 years ago in the shop of one 


of the then largest manufacturers 
(See FRAZER, Page 19, Col. 5) 








Joseph W. Frazer 
- - heads Willys-Overland 


Brisbin Chosen 


Head of MEMA; 
Committee Set 





NEW YORK.—A. H. Eichholz, 
general manager of the Motor & 
Equipment Manufacturers Assn., 
announces the following officers: 


President, D. S. Brisbin, Colum- 
bus-McKinnon Chain Corp., Ton- 
awanda, N. Y.; vice-president, D. 
H. Daskal, Perfection Gear Co., 
Harvey, Ill.; secretary, J. H. Cat- 
tell, Warner-Patterson Co., Chi- 
cago; treasurer, C. P. Brewster, 
K-D Mfg. Co., Lancaster, Pa. 


The MEMA board reappointed 
the following members to repre- 
sent the association on the 1939- 
1940 ASIS Joint Operating Com- 
mittee: Chairman, J. M. Spangler, 
National Carbon Co., New York; 
C. P. Brewster, K-D Mfg. Co., 
Lancaster, Pa.; B. G. Close, King 
Quality Products Co., St. Louis, 
Mo.; Malcolm McCormick, Walker 
Mfg. Co., Racine, Wis. 


U.S. Bill Would Prohibit 
False Freight Charges 


Special to Automotive News 
WASHINGTON.—With the 76th 
Congress still in its infancy, bills | 
affecting the automotive industry 
are beginning to pour into the 
hopper at both ends of the Capitol. 
Among the first of proposed 
federal legislation is a measure in- 
troduced by Rep. Harry P. Beam, 
Illinois, “to prohibit false trans- 
portation charges in connection 
with the sale of motor vehicles.” 
The bill would make it illegal for | 
“any person in connection with 
the sale of any motor vehicle, | 
which has been transported in| 
interstate commerce, to add to or 
include in the sales price as a 
charge for transportation of such 
motor vehicle any amount in ex- 
cess of the amount paid by the 
seller for transportation of such 
motor vehicle to the place where 
delivery is made to the buyer.” 
At Rep. Beam’s office it was 





stated that “he is provoked at the 
practice of delivering automobiles 
and trucks over the road and 
charging railroad freight rates.” 
These rates are considerably less 
than the expense of railroad de- 
livery, it was claimed, and “all 
dealers indulge in the practice he 
seeks to stop.” 

Rep. Ambrose Kennedy, Mary- 
land, has introduced a joint reso- 
lution calling for creation of a 


|federal highway safety authority, 


composed of representatives of the 
government designated by the 
President and representatives of 
national organizations. The duty 
of the authority would be to co- 
ordinate existing federal safety 
activities, including the gathering 
of accident statistics and infor- 
mation, encourage the enactment 
by states of uniform motor laws 
(See LEGISLATION, Page 19, Col. 5) 
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LES HOLD FAST PACE 


Used Car Stocks Placed 





At Six Weeks’ Supply 


By William 


C. Callahan 


Managing Editor 
DETROIT.—Continuation of strong retail demand for new 


passenger cars is indicated in 
days of January. On the basis 


early returns for the first 10 
of these figures, it would seem 


that the January new car total will run somewhere between 
190,000 and 200,000 units as compared with an estimate of 
215,000 to 220,000 for December. As compared with last year, 
individual companies are reporting the first 10-day period of 
January this year from 40 to 84 percent above the correspond- 
ee 


ing period a year ago. 
Estimates for this January’s 
sales are projected on the 
theory that sales during the clos- 
ing two 10-day periods of the 
month will remain constant in 
relation to the showing made in 
the first 10 days. Under normal 
conditions, the third 10-day per- 
iod is higher than the second and 
the second higher than the first. 


Due to heavy snows in many 
sections of the country, however, 
the closing periods of the month 
may not show a normal increase 
over the first 10-day period, but 
even assuming some decline, the 
strength shown in the first period 
would indicate a total in the 
neighborhood of 190,000 units. 


Comparison with last year’s fig- 
ures, on the other hand, are some- 
what misleading since at that 
time the bottom had completely 
fallen out of the new car market, 
due to heavy used cars stock and 
the sharp decline in general busi- 
ness. Neither of these factors are 
present in the market today. Gen- 
eral business indicators still point 
to an upward trend and in some 
cases automotive executives now 
are revising their estimates of 
1939 sales from an increase of 
25 to 30 percent over 1938 to as 
much as a 50 percent gain. 


Used car stocks at the present 
time are somewhat above normal 
in the opinion of the majority of 
dealers. While it is difficult to ob- 
tain an accurate numerical count 
of stocks in hand, it is generally 
estimated that the total is some- 
where in the neighborhood of 


650,000 units. This is considerably 
down from the estimates of be- 
(See CAR SALES, Page 2, Col. 5) 





The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 


1938 1937 
Pos. Make Pos. 
1—429,962 Chev. 738,242— 2 
2—338,477 Ford 743,955— 1 
3—262,935 Plym. 447,361— 3 
4—153,588 Buick 194,676— 6 
5— 93,130 Dodge 248,041— 4 
6— 88,738 Pont. 205,533— 5 
7— 82,661 Olds. 181,907— 7 
8— 46,365 Pack. 92,070— 8 
9— 41,590 Chrys. 87,837—10 
10— 38,468 Stude. 67,612—13 
Total All Makes 
1,736,307 3,363,580 


For complete standings of all 
makes, see Page 13 this issue. 








Chicago Dealers 
Set Motor Salon 
For Feb. 11 to 19 


CHICAGO —Uptown Chicago 
dealers have set Feb. 11-19 as the 
dates for the 16th annual Motor 
Salon to be held under auspices 
of the Broadway Dealers Assn., at 
the Edgewater Beach Hotel. 

Curtice M. Betts, president of 
the sponsoring organization, and 
general manager of the Cadillac- 
LaSalle Broadway branch, an- 
nounced this week that the show 
committee consists of the follow- 
ing members in addition to him- 
self: 

James F. Goodwin, Dodge-Plym- 
outh; Charles R. Hearne, Pontiac; 
D. C. Mullery, Ford-Mercury-Lin- 
coln; Tyson Popoll, Packard, and 
W. J. Proffer, Studebaker. 

The salon, prior to 1935, was 
staged concurrently with the an- 
nual Chicago automobile show. 
Since then a ruling has been in 
effect, agreed to by exhibitors, 
barring all outside showings dur- 
ing Chicago show week. 


Hupmobile Ready 
To Build Skylark; 
Prices Announced 


DET ROIT.—Hupp Motor Car 
Corp. anticipates early start of 
production on its Skylark models, 
prices for which were announced 
Friday by W. A. MacDonald, vice- 
president in charge of sales. 


Detroit delivered prices on the 
new Skylark are as follows: Flag- 
ship $895; Mainliner $975; Cruiser 
$1,075; Corsair $1,145. Prices in- 
clude federal tax. 

The Corsair may be had in 
either a convertible phaeton or 
cabriolet—the others being four- 
door, five-passenger touring se- 
dans with differing accessory 
groups. MacDonald stated that in 
addition to these models, custom 
cars featuring special upholstery, 
paint, trim and equipment would 
be offered at prices ranging up to 
$2,000. 

Norman deVaux, general man- 
ager of Hupp, stated Friday that 
present plans called for the start 
of production on Skylark models 
during February and rapid in- 
|crease in production thereafter. 
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Automotive Taxation Holds Attention in 44 States 


API Survey Shows Effects  \.: 
Of High Levy on Car Sales 


By Bethune Jones 


Staff Correspondent 


NEW YORK.—Whether automo-| vealed there were approximately 
tive taxes are increased or lowered | 260 used car buyers for every 100 
by the 44 state legislatures, con- | persons buying new cars. The 1929 
vening during the current year, is | ratio was 128 to 100, while in the 
|good new car sales year of 1937 | 


shown by statistics compiled here 
to be of vital importance to auto- 
mobile sales trends. New car sales 
impedance of automotive taxes is 
believed particularly important 
this year, both due to the un- 
usually heavy legislative activity 
and because general economic im- 
provement leaves taxation the re- 
maining major uncertainty con- 
fronting automobile merchandising. 

Past shrinkage of the new car 
market has closely paralleled auto- 
motive tax increases, it is revealed 
by statistics gathered by the 
American Petroleum Industries 
Committee. Although the number 
of motor vehicles in use increased 
only by about 10 percent from 
1929 to 1937, the nation’s automo- 
tive tax total soared from $849,- 
000,000 to $1,584,000,000. 

In 1938 automotive taxes ex- 
ceeded by $200,000,000 the total 
sales receipts of the nation’s auto- 
mobile manufacturers. 


While automotive taxes have 
virtually doubled since 1929, and 
total passenger car registrations 
since 1936 have exceeded their 
1929 level, new car sales have yet 
to reach their 1929 mark. The new 
car sales volume in 1936 came 
within 12 percent of the 1929 level, 
within 10 percent in 1937 and last 
year, on the basis of preliminary 
estimates, was only within 43 per- 
cent of the ’29 mark. The 1929 
used car sales level, however, has 
been exceeded in each of the last 
three years. 


Only three of every 10 automo- 
bile buyers purchased new cars 


last year as compared with four | 


Pontiac Reports 
84% Increase in 
January Sales 





PONTIAC.—Retail deliveries of 
Pontiac cars for the first 10 days 
of January were 84 percent ahead 
of the same period of January, 
1938, according to H. J. Klingler, 
general manager. Last January 
only 1,831 new cars were delivered 
during the period, while during 
the first 10 days of this month de- 
liveries were 3,374. 

“In addition to actual deliveries 
being ahead of last year, our deal- 
ers are in a better position from 
an inventory standpoint,” said 
Klingler. “On Jan. 10 they had 
19,990 new cars in stock while one 
year ago stocks were up to 32,761 
new cars. 

“Used car sales also are holding 
up well. During the first 10 days 
of January this year Pontiac deal- 
ers delivered 6,889 used cars com- 
pared to 6,212 for the first 10 days 
of December and 6,927 for the cor- 
responding period of 1938. Used 
car inventories likewise are more 
satisfactory than last year, there 
being 29,493 used cars in the hands 
of dealers compared to 40,122 last 
year.” 


Pa. Cuts Traffic Toll 
By 1,000 During 1938 

HARRISBURG, Pa.—(UTPS)— 
An estimate made by Percy W. 
Foote, commissioner of the Penn- 
sylvania motor police, “which will 
prove not to be more than 15 out 
of the way, either way,” places 
the total of automobile fatalities 
on the state’s highways for the 
year 1938 at 1,679, or more than 
1,000 less than the mark of 2,700 
for 1937. 

Deaths for December were esti- 
mated at about 120, a low for the 
year. The number during the cor- 
responding month of the previous 
year was 235. 





‘improvement in the general eco- 


they were imposed during a period 
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in 1929. Completed records for the | 
first 10 months of last year re-| 


the ratio was 174 to 100. 
With 1929 sales taken as an in- 
dex figure of 100, new car sales in! 
the subsequent nine years (the 





AMONG DEALER SONS enrolled in Chevrolet's Post-Graduate School of 


1938 figure based on preliminary | Modern Merchandising and Management, which opened in Detroit this week, 


estimates of the Automobile Man- 
ufacturers Assn.) are recorded as 
follows starting with 1930 and 
continuing consecutively: 68, 49, 
28, 38, 49, 71, 88, 90 and 57. Used 
car sales since 1929, listed in the 
same manner, were: 86, 65, 41, 53, 
65, 90, 116, 122 and 110. 

Automotive taxation, as _ indi- 
cated by average taxes estimated 
on the basis of the most reliable 
information available, grew from 
a 1929 index of 100 through the 
next nine years as follows: 108, 
115, 128, 149, 151, 155, 160, 167 
and 170. 

Gradual continuing expansion of 
automobile ownership among 
lower income families, of course, 
had much to do with the relative 
used car gains and this factor ob- 
viously is welcome to automobile 
dealers needing an expanded 
market for trade-ins. Economic 
developments which forced de- 
creasing purchasing power also 
contributed to the market trend 
away from new cars. 

But it is believed that some- 
thing still further was responsible 
for the 1929 ratio of 128 used-car 
to 100 new-car sales jumping to 
the 1938 ratio of 260 to 100. With 
automotive taxes nearly doubling 
during the nine-year period, taxa- 
tion is cited as the additional 
“something” which pushed a vast 
portion of potential new car buy- 
ers into the “used car class” and 
others out of the market entirely. 

The automotive tax increases 
were particularly damaging in re- 
lation to sales conditions because 





is 


Memphis. 


to right, Richard L. White, L. M. 


of economic hardship when motor- 
ists were less able fo pay. Al- 
though there has been a continuing 


nomic picture, it is pointed out as 
nonetheless true that whatever is 
collected in automotive taxes must 
be subtracted from the potential 
purchasing power available for 
purchase and use of both new and 
used cars, and the automotive in- 
dustry will suffer proportionately 
with the amount of those taxes. 


Buick Deliveries 
In Jan. Increase 


40% Over 1938 


are (left to right) Jay V. Bruns, Bruns Motor Co., Georgia, Ia.; Zz. WO McLaugh- 
lin, chief instructor of the school; Douglas D. Moore, A. B. Smith Chevrolet Co., 
Portland, Ore., and Bernard Baruch, 10th Ave. Motor Sales, Gary, Ind. 





OTHERS ATTENDING the school are, left to right, Robert L. Hall, Hall Chev- 
rolet Co., Inc., Milwaukee; and William D. Pryor, Chip Barwick Chevrolet Co., 





FROM THE EAST came these students to Chevrolet’s industrial “college.” Left 
White Co., East Brady, Pa., and Willis T. 
Yancey, jr., Tar Meel Chevrolet Co., Inc., Roxboro, N. C. 





TWO OTHER DEALER SONS attending Chevrolet’s school are Alton J. Eline, 





FLINT.—Domestic retail deliv- 
eries of Buick cars during the first 
10 days of January totaled 3,626 
units, compared with 5,988 in the 
corresponding period of December 
and with 2,587 in the first 10 days 
of January last year. 

This was an increase of 40 per- 
cent over a year ago and a decline 
representing seasonal trend of 39 
percent under the first December 
period. The decline at this time a 
year ago was 44 percent from the 
corresponding December deliver- 
ies. 

According to the management, 
Buick output is running at better 
than 1,200 cars a day, four days a 
week, with approximately 20,000 
cars scheduled for production this 
month. The company is carrying 
approximately 7,000 unfilled re- 
tail orders on its books, with out- 
put keyed to retail requirements in 
the field. 

Used car sales were substan- 
tially over this period a year ago, 
with 7,933 deliveries against 6,053 
in the first 10 days of January 
last year, while used car stocks 
were below 1938 levels. 


rolet, Inc., Dayton, O. 


Motor Co., 
house, O. 


Compulsory Car Tests 
Sought by S.C. Bill 


COLUMBIA, S. C.—Rep. Pope 
has introduced a bill in the state 
legislature to (1) save lives on the 
public highways and (2) keep 
South Carolina from being a 
| dumping ground for used automo- 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 


Price, Utah, and Wentz G. 


jr., Eline Chevrolet Co., Louisville, and William J. Green, White Allen Chev- 





READY FOR WORK as Chevrolet opened its new school were, left to right, 
Richard D. Reeder, Reeder Chevrolet Co., Knoxville, Tenn.; Ben D. Redd, Redd 


Lehman, Lehman Motor Sales, White- 


biles that cannot pass the strict in- 
spection laws of other states. 

The proposed measure would 
require automobiles to be tested 
similarly as trucks are now af- 
fected under a new statute. The 
law now states that private auto- 


Car Suites 


(Continued from Page 1) 


tween 700,000 and 800,000 at this 
time a year ago. On the other 
hand, perhaps, from a dollars and 
cents stand point, the investment 
in inventories per car today is 
somewhat above the figure of a 
year ago. 

Stocks, of course, must be con- 
sidered in relation to sales pace, 
Present stocks would have been 
far more excessive a year ago 
than they should be considered 
today, since last year at this 
time sales of used cars had reach- 
ed almost a standstill and any 
stocks at all were practically dead- 
wood. This year, with sales rate 
considerably improved, inventories 
have not reached an acute position, 

Added to this is the fact that in 
many cases stocks of new cars 
still remain at or below normal. 
In a recent survey by the Na- 
tional Automobile Dealers Assn., 
27 percent of the reporting dealers 
indicated that in their opinion 
stodks as yet have not been 
brought up to normal trading 
levels. There seems every like- 
lihood, however, that all stock 
deficiencies will be made up with- 
in the coming month and before 
the spring new car buying gets 
really underway. In this con- 
nection too, it is pointed out, 
that selling effort should be placed 
on used car sales to prevent too 
heavy an accumulation of stocks 
before the springs used car de- 
mand normally develops in April. 

To return to the January sales 
picture as revealed in_ reports 
for the first 10 days of the month, 
O!dsmobile shows an increase of 
84 percent over the same period a 
year ago, with the total being 
3,183 this year against 1,726 a year 
ago. Pontiac reports an identical 
percentage gain with 3,274 this 
year against 1,831 last year. Chev- 
rolet, without revealing figures, 
reports an increase of approxi- 
mately 50 percent. Buick reveals 
for the first 10 days show a gain 
of 40 percent over a year ago 
3,626 against 2,587 last year. 

Ford sales are understood to be 
holding strong as compared with 
December and January last year 
although no figures are released. 
The percent change, however, 
may not be great since Ford show- 
ed relatively good selling strength. 
during this month a year ago. 
Other manufacturers have not 
compiled or released reports on 
January operation, but it is felt 
that the gains enjoyed by those 
reporting have been common to 
other lines. 

Should the pace that has been 
set during the opening days of the 
new year continue, the revised 
projections of better than 25 to 
30 percent increase for the year 
as a whole over 1938’s showing 
seem justified. 


Old’s Jan. Sales 
Exceed 1938 by 
Over 84 Percent 


LANSING. — Oldsmobile retail 
sales are off to a flying start for 
the new year, according to figures 
released this week by D. E. Ral- 
ston, general sales manager. 

Retail sales of Oldsmobiles for 
the first 10 days of January totaled 
3,183 units, an increase of 84.4 
percent over the 1,726 cars sold 
during the first 10 days of January 
a year ago. 

“Present indications are that 
January, 1939, will be one of the 
biggest Januarys in Oldsmobile’s 
long history and prospects for 4 
record-breaking spring business 
are exceedingly optimistic,” Ral- 
ston said. 


———s 








Plans Insurance Act 


COLUMBIA, S. C.—Rep Charles C: 
Moore will introduce a bill in the 
South Carolina legislature, known 4 
the “financial responsibility act’. Ité 
provisions would require operators of 
automobiles of trucks to insure theif 
vehicles by proving that, should 4 
judgment be obtained in courts fo 


mobiles “may be inspected only] damages resulting from an automobile 


if the owners voluntarily desire 
to have them checked.” 


accident, the driver’s license and _ reg- 
istration card be suspended until the 
judgment is satisfied. 


\ 
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Pa. Dealers Polled on New Model Introduction Date 
PAA Lists Eight Arguments 


For Later Announcements 


HARRISBURG, Pa—A poll of 


dealer members, designed to ascer- 
tain their views on the date for in- 
troduction of new cars, was 
jaunched this week by the Penn- 
sylvania Automotive Assn. 

The survey was prompted by 
agitation from Pennsylvania deal- 
ers, many of whom feel that new 
models should be introduced not 
earlier than Dec. 1. Others believe 
that announcement should be de- 
ferred until January. 

Among the arguments for later 
introduction, as cited in the PAA 
questionnaire, are as follows: 

“The buying public, instead of 

dealers, should carry used cars 
over the winter months. 

“Cleanup of new cars starts in 

July, which means the selling 
season is reduced to 442 months, 
instead of 6% months, as was the 
case in years when cars were an- 
nounced in January. 

“Factories should retool during 

October and November, a dull 
season for dealers. 
— will be inclined to 

carry more new cars during the 
selling season, because they know 
there will be no new models until 
January. 

“Dealers should not show cars 

before the national automobile 
shows. 

6 “By introducing new models 
before the automobile shows, 
attendance at these shows is di- 


Studebaker Sales 
In Dec. Rise 6% 
Over °37 Figure 


SOUTH BEND.—December fac- 
tory sales of Studebaker pas- 
senger cars and trucks amounted 
to 4,994 against 4,720 in 1937, a 
gain of 5.8 percent, according to 
Paul G. Hoffman, president. For 
the fourth quarter, factory sales 
amounted to 20,306 as compared 
with 18,130 in the same period of 
1937, a 12 percent improvement. 

“While Studebaker sales de- 
clined along with those of the en- 
tire industry during the first nine 
months of the year,” said Hoff- 
man, “the rather spectacular man- 
ner in which Studebaker took ad- 
vantage of the changed conditions 
which came in the early fall is 
borne out by the fact that although 
the industry as a whole showed 
in the final quarter a slight de- 
crease from the final period of 
1937, Studebaker had a 12 percent 
gain. 

Stocks of passenger cars in 
Studebaker dealers’ hands on Dec. 
31 amounted to 6,871, a reduction 
of 28 percent from the figure of a 
year ago. During December, U. S. 
dealers reported total deliveries 
of 5,198 as against 3,865 for the 
— month last year, Hoffman 
said, 


Potschner Elected Head 


Of Tuscarawas Dealers 


NEW PHILADELPHIA, O.— 
Fred Potschner, Dover (O.) Ford 
dealer, has been elected president 
of the Tuscarawas County Auto 
Dealers Assn. Atty. Fred L. Syler, 
Dover, was elected secretary to 
succeed H. R. Lindamood, who is 
how living in Columbus. 

Other officers are James Mc- 
Collam, Uhrichsville, vice-presi- 
dent; William Ringheimer, New 
Philadelphia, treasurer, and the 
folowing board of directors: 
ugene Weaver, Dover; Howard 
Moomaw, Sugar Creek; Edward 
Elgin, Dover; H. L. Barnett, New 
Comerstown; Ben Pfeiffer, Gnad- 
fnhutten and Ralph Sweitzer, 








Chrysler Dealers Elect 


CHICAGO.--Chrysler-Plymouth deal- 
ts in this area this week elected Roy 
Johnson president; Lee Lilly vice- 
President, and Ralph A. Burnstine, a 
director ‘of the Chicago Automobile | 
ade Assn., as secretary-treasurer. 





minished, most people already 


|having seen the new cars. 


7 “New cars should be stocked 
during January and February, 
so that dealers can make imme- 
diate deliveries in March. 
s “The used car selling season 
starts about Mar. 15; therefore, 
new car selling season starts at the 
same time.” 


2,500th Student 
Enters Ford’s 
Training School 









DEARBORN.—Henry Ford was 
on hand this week in the Ford Mo- 
tor Co. employment office to give 
a personal welcome to the 19- 
year-old Detroit boy who became 
the 2,500th student to enroll in the 
Ford Training School. 

The new student is Ralph O. 
Lill, who begins training in tool 
and die work in the school Ford 
started three years ago to help 
give young high school graduates 
a start in life. The school is the 
youngest of the three operated 
within the Rouge plant, the Henry 
Ford Trade School and the Ap- 
prentice School for workers hav- 
ing been established many years 
ago. 

Ford greeted young Lill, then 
took the surprised lad on a visit 
to the training school and to the 
new tool and die building. 

“Quite a lot of boys were having 
a hard time getting a job, and that 
is why we started the training 
school,” Ford told reporters who 
accompanied him and his newest 
employe on the tour. “We made an 
opportunity for them to prepare 
themselves for regular jobs. Most 
of the graduates of the school are 
working in the plant today, and 
doing good work too.” 


Classes in the school include 
tool and die making, electrical 
work, heat treating, welding and 
auto mechanics. 

All the students are boys be- 
tween 18 and 20 years who live in 
the Detroit area. To be appointed, 
pupils must have the recommen- 
dation of the board of education 
of their school districts. They are 
paid about $22 a week while 
learning, and the course requires 
three months. 


Van Vliet Quits 
Des Moines Post 


DES MOINES, Ia. (UTPS).—C. 
G. Van Vliet, secretary of the Des 
Moines Automobile Dealers Assn. 
for the past 30 years, has resigned 
from that position to become head 
of the Iowa Dealers Licensing 
Bureau. 

Al Guggedahl, of Des Moines, 
secretary of the Rotary club, suc- 
ceeds Van Vliet, it is announced 
by E. B. Dunn, newly elected 
president. 

Other officers elected for the 
coming year include Paul Man- 
ning, vice-president; J. A. Pev- 
erill, treasurer and member of the 
board of directors, and the follow- 
ing directors: C. L. Dickerson, 
Roland Manbeck, George Means, 
and Dean Schooler, chairman. 











Maloney Elected Head 
Of Stark County Assn. 


CANTON, O.—George P. Ma- 
loney, sr. has been elected presi- 
dent of the Stark County Auto- 
motive Assn. Maloney is also a 
trustee of district No. 9 of the 
state association. 

Other new county officers are 
John Kramer, vice-president; 
Joseph De Marsh and Lester 
Bowlus, Canton, directors; Wade 
Strohakers, Massillon, director; 
Joe Sarchione, Alliance, director, 
and Ray B. Krabill, East Canton, 
rural director. 





LOUIS J. OUELLETTE, executive assistant, Dodge, conducted a meeting for 
regional men in Cincinnati last week. Left to right, sitting, E. F. Loury, Dodge 
factory; T. C. Ewing, Indianapolis; Ouellette; C. W. Chapman, Cincinnati re- 
gional manager; W. Frame, Cincinnati sales manager; George Emerson, Rutt- 


rauff & Ryan agency. Standing, W. 


H. Kreeb, Huntington, 


W. Va; J. P. 


McGearty, Evansville and Louisville; J. E. Conley, Columbus and Indiana; L. L. 
Deissle, Evansville; L. E. Leonhart, Huntington, W. Va.; G. R. Sheppard, Co- 


lumbus and C. A. French, Louisville. 


Photo courtesy Bob Beiser, Cincinnati Enquirer. 





LUTTE nese 


FACTORY OFFICIALS who attended a special Plymouth business conference 


held in Los Angeles this week by Verne 


Orr, vice-president of Chrysler Motors 


of California, included, left to right, J. E. Bayne, director of sales for Chrysler 
division; J. W. Hutchins, assistant general sales manager for Dodge; Orr, Plym- 


outh’s coast chief; W. 


W. Romaine, advertising director for Plymouth, and W. 


H. Barnett, director of commercial car sales for De Soto. 





Pa.’s $26,000,000 Diversion 


Awaiting Only Senate Okay 


HARRISBURG, Pa.—(UTPS)— 
Transfer of $26,000,000 from the 
motor license fund to help meet 
relief needs was passed Monday 
night by the house and sent to the 
senate for approval. 


Four other measures providing 
for a transfer of special funds 
were also passed. They are trans- 
fer of $4,000,000 from the liquor 


Cadillac-LaSalle 
Managers Set 
For Conference 





DETROIT.—A three-day con- 
ference of Cadillac and LaSalle 
district managers, to discuss win- 
ter merchandising, advertising and 
sales promotions plans, will open 
in the administration building at 
the factory Monday with talks by 
chief company executives. Tues- 
day and Wednesday the group will 
be broken into sectional meetings 
for reports from district repre- 
sentatives on various phases of 
field conditions. 

Methods of maintaining new car 
sales at the high rate of the last 
quarter of 1938, the control of used 
car stocks, dealer expansion and 
sales promotion helps are subjects 
on Monday’s program. 

Besides General Sales Manager 
D. E. Ahrens who is in charge 
other speakers will be Nicholas 
Dreystadt, general manager of 
Cadillac-LaSalle; J. W. Dunivan, 
manager of distribution; R. M. 
Jordan, sales analysis manager; J. 
M. Roche, business management 
manager; E. T. Smith, organiza- 
tion manager; R. L. Rickenbaugh, 
sales promotion manager; C. R. 
Kirkpatrick, used car manager; 
and Frank J. Denney, advertising 
manager. 


$17,099,626 for Snow 


WASHINGTON .—The Federal Bureau 
of Public Roads this week reported 
that in the winter of 1936-7 $17,099, 
626 was spent by 36 states in freeing 
217,243 miles of roads from ice and 
snow. More than 17,000 trucks and 
tractors, with attachable plows and 
41 power shovels were used 


license fund; $3,000.000 from the 
liquid fuels fund, and $1,000,000 
from the state insurance fund, and 
appropriation of $12,000,000 for 
direct relief. 

Members of the house voted 
along straight party lines, the 
Democrats contending there was 
no need to tap the motor and other 
funds and thus deprive the com- 
munities of state funds that are 
returned to the counties annually. 
Democrats opposed the transfer 
bills by votes of 72 to 73, while 
the measures were passed by the 
Republican vote of 127 to 130. 


Four bills to change the regi- 
stration date for motor vehicles 
were submitted this week. Rep. 
Kenneth G. Haines sponsored a 
bill for a May 1 registration in- 
stead of the present Jan. 1 regi- 
stration. Thomas Curran had a bill 
that extended registration time to 
Jan. 31, and A. C. Alspach and 
John K. McKinney introduced bills 
fixing the date as Apr. 1. 


| 





Nash Sales Gain 
73.4% In First 
10 Days of Jan. 


DETROIT.—Retail deliveries of 
new Nash cars in the United 
States, which took a sharp upturn 
during the last 10 days of De- 
cember, continued to climb in the 
first 10 days of January, register- 
ing an increase of 73.4 percent 
over the comparable period of a 
year ago, William A. Blees, gen- 
— sales manager, announced to- 

ay. 

This increase was scored in spite 
of a continued new car shortage 
in the field, Blees said. 

Still working to capacity to fill 
orders from distributors and deal- 
ers throughout the nation, the 
Wisconsin plants of this Nash- 
Kelvinator division are operating 
on a five-day-a-week basis, he 
reported. 


Car Financing 


Takes Big Jump 








WASHINGTON.—A decided up- 
turn in the volume of automotive 
financing took place in November 
as compared with October, 1938, 
a U. S. Census Bureau tabulation 
showed this week. 

Reports to the bureau reveal that 
wholesale financing in November 
totaled $130,677,117 against $63,- 
869,584 in October, while No- 
vember retail financing aggregated 
$91,564,965 against $67,252,459 in 
the preceding month. The total 
number of cars involved in financ- 
ing operations during November 
was 221,527, compared with 181,- 
118 units in October. 

Of the cars financed at retail in 
November, $53,429,120 were new 
cars; $37,614,878, used cars, and 
$520,967, unclassified. The amount 
of retail automobile receivables 
outstanding at the end of No- 
vember, as reported by 224 iden- 
tical organizations, was $710,882,- 
434. This compares with $721,982,- 
338 for October, and $1,172,679,- 
716 in November of 1937. 


Fertile Fields Is Cited 


For American Business 
DETROIT.—American automo- 
bile manufacturers will find Afri- 
ca, South America and Australia 
a more fertile field for business 
development in the immediate fu- 
ture than continental Europe, in 
the opinion of Harry D. Dodge, 
managing director of Graham- 
Paige International Corp., who re- 
cently returned to Detroit from 
abroad. 

Dodge has spent the better part 
of the past nine years in the var- 
ious countries of Europe and has 
first-hand knowledge of foreign 
affairs as related to business. 


INCREASE YOUR EARNINGS 


By USING THIS 


Retail Automobile Salesman’s 
Business Building Book 


A SYSTEMATIC MONTHLY SCHEDULE CONTAINING: 


Prospect Calls 
Paid Out Customers 


MY 
DAILY 
WORK 





Appointments 
Earnings 


Owner Calls 
Summary 


Quota 





EVERY AUTOMOBILE DEALER NEEDS THIS SERVICE 


12 Books ' tice corons $1.45 ner 


“One Year's Work For Each Salesman” 


ALL SHIPMENTS C.0.0. PLUS POSTAGE 


An Order On Your Letterhead Assures Prompt Shipment 


Modern Selling Methods Co. 


P.O. BOX 666 


LOUISVILLE, KY. 


FREE SAMPLE ON REQUEST 
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AUTOMOTIVE One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 





SATURDAY, JANUARY 21, 1939 


What About Shows? 


ITH the holiday season past, perhaps we now should 

give some thought to what we will be doing at this time 
next year. A big question, which we feel should be settled 
early, is that about show dates for the next introductory 
period. During the past fall, shows piled up upon one another 
like languages at the Tower of Babel and were about as con- 
fusing. Part of this confusion can be avoided. 

Two national exhibits, the New York World’s Fair and the 
San Francisco Fair, may play an important part in laying out 
plans for 1940 car debuts. These should be given considera- 
tion. The probability that the 1939 market will be sustained 
later in the year than was the case in 1938 should also be 
given thought. Then there is the basic problem of whether 
the fall show or the January show is more effective. 

From surveys made by Automotive News more than a year 
ago, it is quite obvious that dealers would prefer the winter 
starting point rather than the fall jump off. Their reasons 
for this choice are sound. Under the present fall show plan, 
used cars accepted against new car sales in the fall must in 
many cases be carried through the winter. This is not al- 
ways a dealer’s fault. There were many cases where dealers 
this fall committed themselves to November deliveries only 
to find that they were unable to obtain new cars until De- 
cember. This meant that they must complete the transaction 
under entirely different used car market conditions than had 
obtained a month earlier. 

This then resolves itself to a problem for the entire in- 
dustry and one in which dealers should be heard. The Penn- 
sylvania Automotive Assn, already has moved to poll its 
members and other associations should follow. 


January Sales 


ot reports on January new car sales indicate a strength 
far above expectations. This encouragement has caused 
some leaders in the industry to revise their previous pre- 
dictions that 1939 would run 25 to 30 percent above 1938 
to a point where a 50 percent increase now seems possible. 
Two factors seem to favor this latter figure: one is the greater 
buoyancy in general business, and the other is a far better 
inventory position in our industry. 

This latter factor should be watched closely by dealers. 
Unless used car sales are maintained, there is real danger of 
pyramiding stocks at this time which will tend to handicap 
new car trading when the new car season heads toward its 
peak a few months hence. Already estimates by the National 
Automobile Dealers Assn. place the inventory of used cars in 
dealers’ hands at 45 days’ supply. Any falling off in the cur- 
rent sales pace would, of course, make our present inventories 
equivalent to a greater number of days supply, even though 
the actual stocks were not numerically increased. 

If we are to avoid the pitfalls of 1938, every effort must be 
made to keep used car inventories from increasing abnormally 
between now and the middle of March. If this can be done, 
we do not feel that any sales will be lost and in all probability 
in the long run a greater number of sales will be made. Over- 
stimulation of the new car market at this time, through over- 
allowances on used cars, will put the dealer at a disadvantage 
when the real market for both new and used cars opens in 
the spring. And too, we believe that the prospective buyer 
who would buy now will be just as eager to buy in the spring 
and will probably push less for concessions. 











BUSINESS IS Looking back now | 


PRETTY at 1937 most of us 
GOOD! agree that it was 
a pretty good year. 
As a matter of fact the automobile 
production that year surpassed all 
except 1929 in total production; 
thus, actually outrunning other 
major industries. This year, al- 
though total production may not 
surpass 1937, general business will, 
I believe, be greater and that gives 
our industry a more solid founda- 
tion than we had in 1937. 


* * * 


I have just been studying Busi- 
ness Week’s index of business ac- 
tivity, for Jan. 14, which stands 
at 105.7 compared with 105 the 


preceding week, 103.8 one month | 


ago, 77.4 six months ago and 79.2 


a year ago. At the beginning of | 


1937, the good year, this chart 
stood at 110 and dropped to 
about 105 before the end of Janu- 
ary, so if present indications carry 
forward, January, 1939, might sur- 
pass January, 1937, and quite 
probably continue to new heights 
which would indicate a return to 
a real prosperity and head towards 
the President’s “80 billion dollar 
total business for the United 
States.” 


* * * 


In connection with the proposed 
Armament Program which seems 
to have met with general approval 
from the public and little political 
opposition, I am wondering if this 
does not offer an opportunity for 
our industry. The thought has oc- 
curred to me that our mass pro- 
duction industry could be geared 
up to build a supply of needed de- 
fense materials during the months 
in which the factories are down 
because of seasonal selling of auto- 
mobiles and trucks. 

a * + 


You will recall that when we 
faced the World War the automo- 
bile industry was called upon to 
supply everything from tanks to 
“eagle boats’ and from trench 
helmets to “Liberty motors.” 
Forced with the necessity of pro- 
ducing these products in great 
quantities and with little or no 
preparation it was this industry 
that jumped into the breach and 
within a few months was pro- 
ducing so much material that we 
were supplying not only our own 
forces but those of our allies. 


* * * 


Right now, with the world 
armed to the teeth against us and 
with all the gold in the world in 
our own coffers, Uncle Sam faces 
the necessity of being prepared to 
protect his interests at a moment’s 
notice. We have ample raw ma- 
terials and a capacity for produc- 
tion. We have great factories with 
tools and equipment and ample 
supply of mechanics to man them. 


s. * * 


From the Detroit viewpoint, 
there are, I know, thousands of 
men now on WPA who have been 
employed in Detroit automobile 
plants. Some of the factories here 
are either completely closed or 
using only a fraction of their fa- 
cilities. Herein, I believe, lies a 
great potential for reducing the 
total number now unemployed, for 
keeping our factories humming 
and at the same time build up a 
supply of war materials which no 
dictator power in the world would 


| fail to recognize. 


* *¢ 8 


No good American but who is a 
pacifist at heart! The idea of war 
is abhorrent to every American! 
By the same token no true Amer- 
ican today but realizes that the 
greatest protection against war is 
to be prepared. I am convinced 
that in this program our industry 
can find a solution of its problem 
of idle men and idle machinery.— 
G.M S. 








Where Will He Put His Show Chips? 


In This Corner-- 


‘Car versus Train .....° 


The views expressed in this column are those of our readers. 
Anonymous contributions will not bé accepted but confidence will 
be observed upon request. 


Fast Trip 


Chris Sinsabaugh mentions the 
time of the Santa Fe super-trains 
as unequaled by the automobile. 
If it has not been yet equaled, I 
am sure it could be without diffi- 
culty, and give you the following 
story of my trip to substantiate 
my statement. 

In October, 1937, two other of- 
ficers and myself made a trip from 
San Diego to Atlanta, Ga., a dis- 
tance of 2,232 miles, in 46 hours 
total time. This time included all 
stops for chow and gas. That may 
not sound like very much until 
one considers the following: 

It was our first time over that 
route. Due to a timing fault my 
car was getting but 10 miles to 
the gallon, necessitating quite fre- 
quent stops, many more than 
would now be necessary as my 
car usually gets 15 miles per gal- 
lon. It was very cold, and like all 
good California cars, mine did not 
have a heater, so that more stops 
than usual were made for hot 
coffee. 

If this has been of any interest 
to you, it may in a small way re- 
pay you for the interest the 
Sparks’ column has for me.—En- 
sign W. Gregg, U. S. Navy. 


Masking 


In your leading editorial recently 
you ask “Where’s the Conference 
Table?” 

If a reply is permissible from 
one who for long years battled the 
vicissitudes of automobile mer- 
chandising, but who now occupies 
a seat in the grand stand, still in- 
terested in the race but with no 
bets placed; here is an opinion. I 
hope you will think it worthy of 
consideration. 

I gather from your editorial that 
you believe four out of five deal- 
ers favor the conference table as 
a means to an improved position, 
in preference to attempts to legis- 


| late prosperity for the trade. 


At this point we are in full 





agreement. The conference table 
is the way of democracy. 


Restrictive laws are the way 
of the dictator states and will 
prove largely ineffective in a 
democracy. 

Price-fixing, trading restrictions, 
licensing laws for the purpose of 
limiting or restraining competi- 
tion are just not workable in a 
country committed to freedom of 
action, within the limitations of 
laws, intended for protection of 
the public and not for the protec- 
tion of business profits for a par- 
ticular group of business men. 

Later on in your editorial you 
speak of the dealer as the “cus- 
tomer” of the manufacturer. Now 

(Continued on Page 18, Col. 4) 


| Coming Events | 


JANUARY 
21-29—Dallas, Tex. Southwestern Auto- 
mobile Show. 

FEBRUARY 
11-18—Jersey City, N. J. Annual Hud- 
son County Automobile Show. 
23-26—San Francisco. Automotive 

Maintenance Show. 
17-Mar. 5—Berlin. Automobile Show. 





MARCH 
7-10—San Francisco. American Road 
Builders Assn., convention, show. 
6-10—Columbus, O. American Society 
for Testing Materials Meeting. 
21-24—Pittsburgh. Automotive Main- 
tenance Industries Show. 
APRIL 
1- 8—Belgrade, Yugoslavia. Automo 
bile salon. 
3- 5—New York. Metropolitan Auto 
motive Maintenance ng 
13-14—Cleveland. American Petroleum 
Assn. semi-annual meeting. 
17-19—San Francisco. National Auto 
mobile Dealers Assn. annual meet- 
ing. 


MAY 
22-June 8—World Automotive Enginee!s 
Congress (SAE)—New York, May 
22-26; Indianapolis, May 30; De 
troit, May 3l-June 2; San Fran- 
cisco, June 6-8. 
JUNE 
5- 6—Buck Hill Falls, Pa. Pennsy! 
vania Automotive Assn. Meeting. 
OCTOBER 
12-21—London. International automo 
bile show. 
25-Nov. 11 — Milan, 
salon. 


Italy. Automobile 
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ELAPPY NEW bl 2 
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MALL wonder that Buick 

dealers raise their horns 

at this brightly promising 

New Year season in one loud and long 
and joyous blast of celebration. 


Look what they’ve got to be happy 
about! 


A carthat from the start has enjoyed the 
most overwhelming reception in years! 


A car with a future ahead of it—smartly 
designed, smartly styled a leader in 


NO OTHER CAR IN THE WORLD 
HAS ALL THESE FEATURES 


% DYNAFLASH VALVE-IN-HEAD STRAIGHT-EIGHT 
ENGINE *% BUICOIL TORQUE-FREE SPRINGING 
x GREATER VISIBILITY % HANDISHIFT TRANSMISSION 
% ROOMIER UNISTEEL BODY BY FISHER % TORQUE- 
TUBE DRIVE % TIPTOE HYDRAULIC BRAKES 
%& CROWN SPRING CLUTCH %& “CATWALK-COOLING”’ 
% OPTIONAL REAR AXLE GEAR RATIOS % SELF- 
BANKING KNEE-ACTION FRONT SPRINGING 
% FLASH-WAY DIRECTION SIGNAL 


Easy on the eye—easy to buy—on 
General Motors terms! 


EVERY BUICK DEALER 
OPERATES IN 
PROTECTED TERRITORY 


Better 


years to come as clearly as it’s the 
Styleblazer! 


Prices that are not only lower than on 
some sixes but reduced far more than 
most others in a year of general price 
reduction! 


A field organization—compact, efficient, 
friendly—that not only helps them find 
more business, but to handle it on a 
sound and profitable basis. 


A factory that’s on its toes! A dealer 
policy the very cornerstone of which 
is mutual understanding and respect 
between those who produce the cars 
and those who sell them! 


Above all a record—a record of sound- 
ness and advancement and money-in- 
the-bank stability for the whole dealer 
organization—a record that shows that 
through good times and bad the Buick 
dealers hold their top-of-the-heap 
position! 


1939 


EN BETTER AUTOMOBILES ARE BUILT BUICK wit BUlLD THEN: 
WH 


Small wonder indeed the Buick deal- 
ers are celebrating. 


It’s a new year—a brightly promising 
year—and you’ve seen ‘‘on-l-ee theee 
b-e-e-ginning’’ of where they go from 
here! 


Keep your eyes on these boys, mister! 
It’s a good bunch—an able bunch—a 
live bunch—and a good outfit to join 
up with if the spot ever arises for you! 


eee dammed ; 
EYE OPENER! This year Buick's worth a flock of dollars more 
— but some models list as much as $102 less! 


SELL 
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Used Car Inve 


New Car Stocks Reduced 
39%, NADA Survey Shows 


DETROIT.—Used car inven- 
tories of automobile dealers as of 
Dec. 31, 1938, were approximately 
18 percent lower than for the 
same date one year previously, 
while new car stocks were re- 
duced almost 35 percent, accord- 
ing to the results of a survey re- 
leased Friday by the National 
Automobile Dealers Assn. 

The survey, which was com- 
piled from the reports of 725 
automobile dealers, representing 
all makes of automobiles and 
covering every section of the 
United States—these dealers ac- 
counted for 5 percent of all sales 
in 1938—showed 29,710 used mo- 
tor vehicles on hand on Dec. 31, 
compared to 36,114 on Dec. 31, 
1937. New car inventories, at the 
close of 1938, were reported as 
13,529 as against 20,717 one year 
previously. 

Current used car stocks, which 
averaged 45 units per dealer, also 
represented a 45-day supply in 
the present market. Sixty-one per 
cent of the dealers stated that 
present used car stocks were ex- 
cessive, 35.5 percent said they 
were normal and 3.5 percent re- 
ported less than normal inven- 
tories. 

Despite the reduction in unit 
inventories as compared to a year 
ago, the survey points out that 


December Sales 
Exceed 1937 by 
60% in Seattle 


SEATTLE.—December proved 
one of the best new car sales 
months in years here and exceed- 
ed the corresponding period of a 
year ago by more than 60 percent. 
The totals are 1,326 for December, 
1938, and 821 for December, 1937. 

Buying of used cars has been 
quite brisk also. Expecting a 30 
percent gain in 1939 models over 
1938, dealers want the profit rec- 
ord to be in line, and so trade-ins 
are being watched. 

Puget Sound areas will benefit 
from the armaments program, 
with Bremerton, the navy-yard 
city; McChord field; the army air 
base near Tacoma, and Sand Point, 
» the navy aviation field near here, 

all due to undergo big expansion. 
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CUTS ROUTE DELIVERY COSTS 





Starting a few years ago, the 
specialized door-to-door delivery 
truck now dominates its useful 
‘field of service. Lightweight 
vehicles of this super-econom- 
ical type are being produced 
by several leading commer- 
cial vehicle builders. This type 
of truck developed because multi- 
ple stops, many stops per block 
every day, require special design 
to assure efficient operation and 
durability. Consider the gruelling 
task of absorbing strains and 
stresses of constant stops and 
starts. A pioneer in this field, 
Divco-Twin Truck Company, at- 
tributes widespread adoption and 
successful service record of its 
light delivery equipment to the 
use of high-grade materials in 
major units. Nickel alloy steels 
are specified for such vital parts 
as steering knuckles, spring clips, 
rear axle shafts, drive and differ- 
ential gears, and 
many other ap- 
plications. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





many dealers state their used car 
dpllar inventory is not reduced 
proportionately, due to the fact 
that current stocks represent a 
larger percentage of later model, 
higher-priced used cars. 

The average dealer reporting in 
the survey is about three times 
larger than the average of all 
automobile dealers, according to 
the survey, which estimates 
national used car stocks in the 
neighborhood of 650,000 units at 
the present time. A year ago they 
were estimated around 800,000 
units. 


N. Jj. Bills Seek 
Cut in License 


Fee, Fuel Tax 


me 

TRENTON, N. J.—Bills provid- 
— reductions in the state gas- 
oline tax rate, driver’s license 
and registration fees are begin- 
ning to flood the New Jersey’s leg- 
islature, while legislative leaders 
paradoxically contemplate auto- 
motive tax increases to raise rev- 
enue for unemployment relief and 
other fiscal needs. 

A bill to reduce automobile 
driver’s license fee from $3 to $l 
has been introduced by Assembly- 
man Thomas M. Muir. Assembly- 
man Lloyd L. Schroeder has a bill 
providing for a reduction in the 
same amount, while a bill by As- 
semblyman Harry J. Donahue 
would reduce the fee to 50 cents 
a year. 

Legislation providing for a one- 
cent decrease in the state’s present 
three-cent gasoline tax rate has 
been introduced in the senate by 
Majority Leader Arthur F. Foran, 
and in the house by Assemblyman 
John M. Kerner. 

Another Kerner bill would fix 
a flat $10 annual fee for automo- 
bile registration to displace the 
present schedule of fees based on 
horsepower. 


Business Trends 


Encourage K. C. 





KANSAS CITY.—wWith business 
trends in the Kansas City area 
much improved, car dealers are 
optimistic for the coming months 
of this year. 

For the first time during 1938, 
the last month of the year showed 
a gain in the sales of new cars 
over the corresponding month of 
1937. December sales were 47 per- 
cent over December, 1937. 

While the last quarter of the 
year indicated quite a gain, the 
entire year of 1938 was 27 per- 
cent under the preceding year. 
Trucks for the year were 29 per- 
cent under 1937. 


Studebaker Sales Soar 


In Canada During Dec. 
WALKERVILLE, Ont.—Over 53 
percent more passenger cars and 
trucks were sold to Studebaker 
dealers in December than in tne 
same month of 1937, reports M. S. 
Brooks, president, Studebaker 
Corp. of Canada, Ltd. 

“Our sales record in December 
continued the pronounced increase 
in business which we have enjoyed 
since the introduction of the 1939 
Studebakers,” Brooks said. “Our 
October shipments shot quickly 
upward and November sales has- 
tened the rise. When we consider 
passenger cars only, we find that 
business in the past month was 
167 percent of that in the final 
month of 1937. 





Moran Joins Bantam 


BUTLER, Pa.—D. J. Brady, 
manager of the American Bantam Car 
Co., announces the addition of Roy 
Moran to the Bantam sales staff. 
Moran will cover Western New York, 
Pennsylvania, West Virginia and 
Eastern Ohio, operating out of Butler. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the “wide- 
awake” in the industry. 
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ntories Found 18% Below Year Ago 


New and Used Car Inventories 


No. of cars in inventory 
at end of December 

Average inventory per 
reporting dealer 

Percent reduction Dec. 1938 
vs. Dec. 1937 


Avg. reduction in unit inventory 


No. days supply in 
present market (est) 


20,717 


Used Cars 
1937 1938 


New Cars 
1937 1938 
13,529 

19 


34.7% 
10 


30 


36,114 29,710 
41 
17.8% 
9 


50 


45 


No. of dealers reporting inventory data...725 
Dealer Opinion Regarding Present Car Stocks: 


Used Cars 
61.0% 
35.5% 

3.5% 


100.0% 


New Cars 
. ‘oO 
72.2% 
27.0% 
100.0% 


Analysis of Reports by Seven Geographical Sections of U. S.: 
Inventories (units) 


New Car 
(Average per dlr.) 
1937 1938 


Area (*) 
New England States .... 
Middle Atlantic States.. 
E. No. Central States.... 25 
W. No. Central States... 31 
Southeastern States .... 31 
Southwestern States ... 29 
Western States 27 


NATIONAL 


21 
31 


Used Car 
No. day’s supply 


1937 1938 New Used 
35 28 


*States comprising area: New England: Connecticut, Maine, 
Massachusetts, New Hampshire, Rhode Island, Vermont. Middle 


Atlantic: New Jersey, New York, Pennsylvania. 
Atlantic: Illinois, Indiana, Michigan, Wisconsin, Ohio. 


East North 
West 


North Central: Iowa, Kansas, Minnesota, Massouri, Nebraska, 
North Dakota, South Dakota. Southeastern: Delaware, District 
of Columbia, Florida, Georgia, Maryland, North Carolina, South 
Carolina, Virginia, West Virginia. Southwestern: Alabama, Ken- 
tucky, Mississippi, Tennessee, Arkansas, Louisiana, Oklahoma, 


Texas. 


Western: Arizona, California, Colorado, Idaho, Montana, 


Nevada, New Mexico, Oregon, Utah, Washington, Wyoming. 


1938 Canadian Car Sales 
Only 12 Percent Under °37 








By Roy Carmichael 
Staff Correspondent 

MONTREAL.—Total car sales in 
Canada during 1938 should run 
close to 95,000, or within about 12 
percent of 1937, according to an 
estimate of the Financial Post. 
This will make the second best 
record since 1930. 


October showed a gain of 23 
percent over 1937 and November 
almost 11 percent. The December 
showing is not expected to be as 
favorable, due to heavy winter 
storms in almost every province. 

Biggest percentage gains in No- 
vember were shown in Alberta 
and Saskatchewan, both provinces 
being up more than 50 percent 
over a year ago. Improvement, 
of course, is attributed to the 
much better wheat crop ‘n 1938. 
In Eastern Canada the October 
rate of increase was not main- 
tained as the following survey by 
= Automotive Trade re- 
veals: 


New Passenger Car Registration 


(In Eastern Canada)—Leading 
models: 

Nov. Nov. 

1938 1937 1938 1937 
Dodge _ 979 996 10,582 12,249 
Plymouth . 912 1,004 10.158 11,018 
Chevrolet . 805 946 12,389 16,850 
Ford ............ 534 128 13,806 15,642 
McL.-Buick .. 302 271 3,433 3,810 
Pontiac 205 255 4,430 5,202 
Hudson . 191 73 1,527 521 
Chrysler 152 243 )~—s«2, 388 2,944 
Oldsmobile 149 302 2,626 4,770 
DeSoto 91 155 1,233 1,202 


The picture for the country as 
a whole, however, is much bright- 


Clark to Head 
Okla. City Assn. 


OKLAHOMA CITY. — Frank 
Clark, Chrysler- Plymouth dis- 
tributor, has been named presi- 
dent of the Oklahoma City Auto- 
mobile Dealers Assn. 


Other officers are Jack Hall, 
vice-president; O. L. Simpson, re- 
secretary-treasurer, and 
Frank Northway, Jack Kinnebrew, 
Glenn Foster and R. T. Moore, di- 
rectors. 





er and follows closely similar im- 
provement in the United States. 
Bad weather in the North is ex- 
pected to cut into the previously 
anticipated increase in December, 
but even with this handicap the 
total is expected to be consider- 
ably higher than a year ago. 

Canadian figures for the first 11 
months of 1938 as compiled by 
the Dominion Bureau of Statistics 
are as follows: 








1 1937 1936 
January . 5,371 1,228 4,145 
February 5,605 7,327 3,600 
March ............ 9,845 13,636 8,500 
April 16,810 17,147 16,831 
May . 14,157 16,944 16,387 
cacccucs 9,235 14,380 10,800 
_ _ = 6,206 9,459 7,132 
A 4,591 6,344 4,891 
September 3,832 3,923 4,008 
October 5,392 4,356 2,825 
November 7,586 6,851 4,881 
December ie 6,680 8,287 
Total 88,630x 107,595 84,000 


x—l1 months only. 


‘Hot’ Used Cars 
Controlled Under 
N. Y. Legislation 


ALBANY, N. Y.—Sale of used 
cars brought into New York from 
other states would be subject to 
regulation under a bill introduced 
to the state legislature here by 
Assemblyman Harold C. Ostertag, 
chairman of the New York State 
Joint Legislative Committee on 
Interstate Co-operation. 

Explaining the bill, Ostertag 
said it would protect purchasers 
from buying stolen or mechanically 
defective cars and would safe- 
guard the domestic car dealer 
from “hot” cars dumped by theft 
rings operating out of other states. 

Observing that the bill was 
modeled after a statute now in ef- 
fect in Alabama, Arizona, Florida, 
New Mexico, North Dakota, North 
Carolina, Oregon and Utah, Oster- 
tag expressed the view that its 
enactment by New York sstate 
might mark the beginning of a 
drive for a uniform used car 
statute throughout the United 
States. 


Neb. Test Law 
Repealer Whips 
Up Hot Debate 


LINCOLN, Neb.—Legislation to 
repeal the two-year-old Nebraska 
compulsory automobile testing law, 
which has become the most hotly 
contested of the state legislative 
session to date, apparently has re- 
solved itself into a battle between 
farmers and small town folks who 
claim that the law takes trade to 
the garages and other merchants of 
the larger communities where the 
testing is done, and the proponents 
of highway safety who hail mostly 
from the larger cities. 

Arguments include allegations 
that garage owners, who operate 
the testing machines, have been 
using the testing law to “nick” car 
owners for around $10 worth of 
repairs before O. K. stickers are 
issued. Informed observers say the 
cars really do need repairs in 
order to function safely in a large 
percentage of cases and that the 
testing stations in general have 
been fair in the matter. 

Another fly in the ointment is 
that the testing machines are ex- 
pensive, and some of the small ga- 
rage operators don’t feel finan- 
cially able to install them. 


Martin Heads Assn. 


WOOSTER, O.—Roy F. Martin, of 
Wooster, has been elected president 
of the Wayne-Holmes Automobile 
Dealers Assn., succeeding J. B. Sand- 
erson. Hershel Sprowls, of Orrville, is 
vice-president and Ray Matz, of 
Wooster, secretary. 






































Wanted! 
Exeeutive Correspondent 


Large out of town manufacturer in the automo- 
tive field desires an individual with executive 
ability to head division handling consumer re- 


lations. Applicant must 


have strong faculty for 


intelligent handling of correspondence and avoid- 


ance of stereotyped, stilted form. 


Previous ex- 


perience not essential. Executive traits and broad 
appreciation of public and consumer relations 
most important. Application should not be made 


unless you are qualified 


by experience and apti- 


tude to earn above $3,600.00 annually. Give full 
particulars, including salary. Box 188, Automotive 
News, 527 New Center Bldg., Detroit, Mich. 
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W. A. MACDONALD 
Vice President in Charge of Sales 


*THE FLAGSHIP $895 


AUTOMOTIVE NEWS, SATURDAY, JANUARY 21, 1939 








HUPP HAS 
Aa LD he 
hae, 
Ce 


a~: 


know whul sells molor cars 





URE you know! When people like the /ooks of a car—they want it! 
... And, if they can afford the price—they buy it! Of course, it’s impor- 

tant to have the lightning acceleration, the super-performance that comes 
from a famous, 101-h.p. engine in a 3000-pound car—plus all modern 
comfort and safety features ... and, of course, the Skylark has them all. 
It’s built by Hupmobile! But if you’re an experienced dealer, you will 
only need two looks—one at the car, and another at the price tag—to 
know how many Skylarks you can se//—for here is a car distinctively 
different—unlike anything else on the market. Its public acceptance has 
been instantaneous—sensational! All franchise details are just as you 
would have them. Come, write or wire. The Skylarks are here now. 


nupP rk. 


HUPP MOTOR CAR CORPORATION 
DETROIT, MICHIGAN 


*THE MAINLINER $975 *THE CRUISER $1075 *THE CORSAIR $1145 





A price! O90 


The Flagship Six Four-door 
Touring Sedan. *Delivered in 
Detroit, including Federal tax. 


CUSTOM BUILT TO $2,000 
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B. C. Launches First Driver Tests in Canada 





Dodge Offering 
Town Coupe in 
Its Line for °39 


DETROIT. — Introduction of 
a Dodge town coupe is announced 
by Forest H. Akers, vice-president 
and director of sales. The new 
model brings the available types 
of the current Dodge passenger 
car line to 10. 

The coupe body is designed to 
provide a large space back of 
the front seat affording leg, el- 
bow and head room for two extra 
passengers or a large quantity of 
luggage. For luggage carrying, the 
double rear seat is folded under 
the back cushion out of the way. 
In addition to this convertible 
space there is a roomy luggage 
space under the rear deck. 

For passenger comfort the fold- 
ing seats are flanked on each side 
by wide arm rests extending from 
the door openings to the rear, and 
downward till they reach the floor. 
Face panels of these arm rests are 
equipped with covered ash trays. 
Below the trays are hinged doors 
giving access to two utility cabinets. 

The visibility is improved for 
both front and rear seat passen- 
gers. Chassis, wheelbase, power 
plant and operating features of the 
club coupe are identical with cor- 
responding details of the 1939 
series of Dodge luxury liners. 








The smooth, restful ride provided by Delco Hydraulic 
Shock Absorbers may not free cities or establish kings; 
but it does free passengers from the fatigue of constant 
bouncing and jouncing, and it does establish the fact 


that the Delco ride is an important factor in selling 


automobiles! 


buyers will find greater satisfaction in the gentle 
riding qualities which automotive engineers, working 


together with Delco engineers, have built into Delco- 


equipped cars. 


There is a patented Delco Hydraulic Shock Absorber 
for every type of springing and assembly: Single Act- 
ing, Double Acting, Parallel Cylinder, Direct Acting, 


On May 5, 1429, Joan of Arc defeated the English 
te raise the Siege of Orleans. A maid of 17, she 
led a small band of loyal followers across the 
breadth of France to free the besieged town and 
establish the rightful heir on the throne of France. 


This year a million and more new car 





¥ 
ci 


ADDED TO Dodge’s 1939 line of Luxury Liners is this specially-equipped 
town coupe, presenting the novel interior arrangements shown here. A com- 


plete rear seat may be folded under deeply-upholstered back cushions. 


The 


folding rear seat is flanked by wide arm rests which extend down to the 
floor and accommodate two utility cabinets reached through special hinged 


doors. 





N. H. Dealers Set 
To Fight Taxes 


CONCORD. N. H.—(U TPS)— 
A movement to protect the auto- 
motive industry’s consumers from 
excessive taxation and safeguard 
motorist-taxpayers was launched 
by the legislative committee of the 
New Hampshire Automobile Dea- 
lers’ Assn., at its first meeting of 
the year. 


Special taxes paid by autoists 








have increased more than 700 per- 
cent in 15 years, Leigh S. Hall of 
Concord, chairman of the commit- 
tee, declared. 

Dealers attending the _ session 
included Leon M. Fitch, of Man- 
chester; Harold H. Hart, Wolfe- 
boro, Harold A. Fairbanks, New- 
port; Leander G. Pynn, Meredith; 
Ray E. Tarbox, Keene, and Stin- 
son L. Taylor, Concord, secretary 
of the dealers’ association. 


Chris Sinsabaugh’'s sparkling 
“Sparks” column is read by the “wide- 
awake” in the industry. 


Inertia Control, and special applications for cars with 
Individual Wheel Suspension. Delco Products Division, 


General Motors Corporation, Dayton, Ohio. 


ELCO 


HYDRAULIC 
SHOCK ABSORBERS 











Motorists Lend Cooperation 


In Voluntary Examinations 


By F. H. Fullerton 
Staff Correspondent 

VANCOUVER, B. C.—British 
Columbia has taken the lead in 
Canada by putting into force the 
first tests for automobile drivers. 

Marking the start towards im- 
plementing legislation passed a 
year ago authorizing such tests, a 
large building has been erected 
here to serve as headquarters for 
the traffic department of the pro- 
vincial police, and accommodate 
equipment used in the tests. Al- 
terations are now in progress to 
another large building at New 
Westminster which will shortly be 
utilized for a similar purpose, 
while accommodation is also being 
provided at Victoria. 

Necessary arrangements for in- 
auguration of the tests are also be- 
ing made at several other points, 
while a traveling unit of testing 
equipment will tour the interior 
of the province. It is hoped that 
by the end of 1939-40 license year, 
if not by the end of the 1939 cal- 
endar year, every driver will have 
taken the required tests. 

Once the driver has been tested 
a triangular rubber stamp leaves 
a violet imprint “B. C. P.—Ex- 
amined” on the license and, when 
the new driver’s licenses are 
issued, this mark will also be re- 
corded on them. These licenses are 
renewed annually in B. C. at a cost 
of $1 each, but the new tests are 
only made once, except in special 
circumstances, and an additional 
dollar fee is charged at the time of 
the test. 

For the present tests are volun- 
tary, and queues over a block in 
length have been lined up outside 
the Vancouver station for the past 
few days. When this flow of volun- 
teers for the test subsides, pro- 
vincial police will start calling in 
license holders. 

Having paid his dollar fee, the 
candidate for examination receives 
a list of 25 questions which he 
must answer. If he cannot register 
80 percent on these questions, he 
is presented with a copy of the 
drivers’ manual and instructed to 
study and then return for exam- 
ination. 

Candidates are then seated in a 
stationary automobile seat with a 
wheel and regulation clutch, brake 
and accelerator pedals. They are 


W. Va. Assembly 
Asked to Govern 
Financing Firms 





CHARLESTON, W. Va. (UTPS). 
Banking Commissioner George 
Ward has recommended to the 
West Virginia legislature that the 
state be given supervision over 
pawn brokers and companies 
which deal only with financing 
automobile purchases. 


The 1937 session, after lengthy 
hearings on the perennial “small 
loan” bill, which proposed to lower 
the interest rate on loans under 
$300, directed Ward to make a 
thorough study of the field and to 
report to this year’s legislature. 

Ward made no specific recom- 
mendations regarding the “small 
loans” concerns, which now are 
operating under a 3% percent in- 
terest rate on the first $150 and 
2% percent from $150 to $300, but 
pointed out that pawnbrokers are 
licensed only, not supervised. 

“Adequate supervision of the 
entire field of money-lending 
should inelude_ pawnbrokers,” 
Ward asserted, adding: 

“To exempt those who lend 
upon the exclusive security of 
automotive vehicles is to leave a 
gap in the otherwise complete 
regulation imposed over this field.” 


Dealership Is Sold 


HARRISON, Ark.—Hailey Chevrolet 
Co. here has been sold to Rabie 
Rhodes. The name of the firm has 
been changed to the Rabie Rhodes 
Chevrolet Agency. 





tested first for straight eyesight 
vision along lines similar to those 
used in optical parlors. Where ob- 
vious defects of vision are ob- 
served, the would-be driver is re- 
ferred to competent authorities 
and, if his vision can be remedied, 
he is free to come back and try 
again. 

After various tests to determine 
side vision, depth of vision, and 
actual reaction on a _ stereopticon 
apparatus, the applicant’s hearing 
is tested. For the average run the 
test has now concluded, but driv- 
ers who have been reported in 
accidents, youth under 21, appli- 
cants for new licenses, and certain 
other cases all have to undergo an 
additional road test. 


Bill Asks Repeal 
Of Mich.’s Truck 
Reciprocity Act 


LANSING. — Claiming present 
taxation favors trucks over rail- 
roads, Senators Allen G. Luding- 
ton and C. Jay Town this week 
introduced in the Michigan legis- 
lature a measure to repeal the 
Truck Reciprocity Act of 1937. 

The present law allows Michi- 
gan trucks to operate in Ohio, 
Illinois, Indiana, Pennsylvania and 
North Carolina without paying 
taxes or buying licenses in those 
states. Conversely, trucks licensed 
in those states are granted similar 
privileges in Michigan. 

Declaring present taxation on 
railroads and trucks is_ unfair. 
Ludington demanded that “the 
board should be swept clear for a 
new attempt to strike a balance.” 


Used, New Car 
Sales Lag in 


Oklahoma City 


OKLAHOMA CITY. — Business 
in this area, as far as the automo- 
tive industry is concerned, is in 
none too good a condition. Par- 
ticularly low is the new and used 
car financing operation, with em- 
ployes being laid off due to busi- 
ness declines in some major of- 
fices. 

Despite the fact both new and 
used car sales are lagging and 
general retail and farm business 
are in a temporary doldrum, it is 
expected that a rise in business 
will be forthcoming within a few 
weeks, however. 

New car sales have been par- 
ticularly light, although turnover 
in used cars is by no means satis- 
factory. However, most yards feel 
highly optimistic about the situa- 
tion. 

Parts and accessory firms re- 
port business at a good peak, with 
some houses above last year’s fig- 
ures. Garagemen generally have 
had fairly good business, while 
service stations are at present en- 
gaged in a gasoline price war. 








Continental Motor Gets 


$1,000,000 in Contracts 

DETROIT.—More than $1,000,- 
000 worth of business was booked 
by Continental Motors Corp. last 
week. The agricultural engine 
division alone obtained contracts 
totaling $690,000 from three of the 
leading farm implement manufac- 
turers, one of which represents a 
new account this year. 

Included is also substantially 
increased business from an old 
customer, whose contract is the 
largest it has ever placed with 
Continental. The engines are for 
combine and tractor use. Deliver- 
ies are scheduled to begin about 
the middle of next month. 


Abt Is Promoted 


BUFFALO, N. Y.—The Barcalo Mfg. 
Co., announces the promotion 0! 


Gerald N. Abt to the position of field 
sales manager. Abt formerly served as 
assistant secretary 
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a |Ford Again Enlarges System of Village Industries 


1, 700 Carburetors Assembled O’Meara Chosen 
is | Daily at Milford Factory} a e To Head Houston 


Car Dealer Assn. 













































ght DEARBORN.—The network of | put of ;put of the two stations will be 

lose “yillage industries” established in | nearly 500 horsepower. Pending 

ob- Southern Michigan by the Ford completion of the stations, the HOUSTON, Tex. —Cliff E. 

ob- Motor Co. has been enlarged again plant is being operated with com- O’Meara, Oldsmobile dealer, was 
elected president of the Houston 


re- py the opening of a $600,000 car- 
ties | puretor plant in the little town 
ied, of Milford. 

try The Milford plant is the twelfth 
: small Ford plant established in 
ine | rural communities within a 60- 
and mile radius of Dearborn as part 
con of the company’s program to 
ing | ¢ster a closer union between in- 
the | qustry and agriculture. All but 
‘iv- two or three of the 230 Milford 
in | employes live within five miles of 


mercial power. 
The building, a light one-story 
structure 200 by 60 feet, has 


numerous novel features. One of 
these is a method which eliminates Earle M. North (Buick), first 


the conventional overhead ex-| gaLes PLANS for 1939 were discussed at a meeting of G & J Tire division| vice-president; Jess M. Allen 
haust stacks to carry away dust} managers and other officials in Detroit. Left to right, F. L. Parker, assistant | (Chrysler-Plymouth), second vice- 


indi ati manager, G & J Tires, New York; Edward W. Otto, ee manager, Kansas : ° : Ss 
and fumes at grinding and plating City; J. L. Grider, division manager, Oklahoma City; T E. aprons, division president; Dave E. Snelling (Chev 


jobs. Instead of going up and out manager, New York; L. E. Luse, New York general office staff; R. Manoe, rolet) treasurer, and W. P. Bates, 
the roof, the exhaust flues go ova ne —— = Stewart, 7 . aenaee, cnleago; D. E.| secretary-manager. 
etweller, advertising department; J. J. Buckley, vision manager, s ° : ’ 
down through the floor and along Boston; G. I. Neff, division manager, Detroit; G. R. McNear, sales manager, Directors: Cliff E. O'Meara, 
the basement ceiling and on out-|G & J Tires, New York. chairman; Raymond Pearson 
— | (Ford); C. Milby Dow ee 


Automobile Dealers Assn. at a 
meeting last week. Other officers 
for 1939 are: 


pli- the plant. They receive a mini- | side the building. _ 

ain | mum of $6 for the 8-hour day. Raw materials are trucked into} Lea Bill Would Abolish introduced in the House by Rep.|Earle M. North (Buick); R. 

an Initial production is at the rate | the plant from the Rouge and ICC Motor Carrier Div er "6 Lea, coca me ~ the =. Bnelttug ( ¢ Sana, a Dave 
i ¢| Interstate Commerce Committee. . Snellin evrolet), an ess 


of 1,700 Ford carburetors a day, 
and ‘this will be increased some- 
what as operations are smoothed 
out. Virtually the entire Ford 
‘ carburetor, which consists of ap- 
. proximately 150 parts, is produced 
t in the new plant. 
C The manufacturing equipment 
in the Milford plant is new, and 
ent | much of it is of special Ford de- 
uil- | sign. It was set up and operated 
1g in the Rouge plant here while the 
ek | Milford plant was under con- 
1S- | struction, then the entire depart- 
the | ment was moved from Dearborn 
to Milford between 4 p. m. on 


elsewhere, and the finished car- 
buretors, after passing severe} WASHINGTON. — The motor| The Lea bill largely embodies 


tests, are shipped back to the/carrier division of the Interstate|recommendations of the Presi- a ee 
Rouge and to other Ford assembly |Commerce Commission would be|dent’s special transportation com- coad George M. oe edn, 
plants. abolished under the terms of a bill mittee. Edgewise.” 


M. Allen (Chrysler-Plymouth). 














For Dependable Bearings 


hi- | Friday and 8 a. m. the follow- 
nd ing Monday morning. 
ing The Milford plant, | like the 
ose others in Ford’s “little industries” 
ed group, will operate on water- 
lar generated electric power. Two 
hydro-electric stations are being 
on constructed, one at the plant it- 


ir. self, and one on the Huron river 
‘he below Milford. The combined out- 


ya 





* | Survey Reveals ! 
Chicago Buying 
Power for Cars 
y 


CHICAGO.—Results of a survey 
by the Chicago Automobile Trade 
— Assn., to determine whether Chi- 


O- | cago’s potency as a market for 
in automobiles is greater in propor- 
ad tion than its 3%4 million popula- 
“ tion, were disclosed this week. 
1. The analysis proves that the an- 
f- swer is “yes.” 


The survey breaks down the 
1d market by income groups for Chi- 
, cago and for the United States. It 
shows the following: 
is Income Chicago National 
ss Group Pct. Pet. 
oe Below $500 2.9 17.01 

$500 to $999 10.5 29.53 
7 $1,000 to $1,499 .. 19.5 22.14 
‘ $1,500 to $1,999 20.9 13.14 
. $2,000 to $2,499 15.6 7.50 
a] $2,500 to $2,999 7.6 3.74 
$3,000 to $3,499 “ Wat 2.16 
3 
2 
3. 





'- | $3,500 to $3,999 1.27 
$4,000 to $4,999 7 be hy 
$5,000 and over 1 2.34 

Commenting on the survey, 
CATA headquarters arrived at 
the conclusion that “there are 
considerably more persons in the 
higher income brackets in pro- 
Portion to population than in the 
United States as a whole,” and by 
the same process of compilation, 
considerably fewer in the lower 
come brackets. 


N. Y. Bill Would Raise 


Speed Limit to 50 m.p.h. 

ALBANY, N. Y.—The New York 
State speed regulation for motor 
Vehicles, exclusive of trucks, would 
be increased from 40 to 50 miles 
an hour under a bill introduced in 
the State legislature by Herbert 
A. Rapp. 

Also of automotive interest is 
the introduction of legislation to| 
Make effective the  recently-| 
} adopted state constitutional | 
amendment reducing the share of | 
8rade-crossing elimination cost! 
Paid by railroads from 50 percent 
to 15 percent. Legislation has also 
, been introduced to improve high- | 
Way safety by more stringent state 
regulations of billboards. | 


Depend on Hyatt 


Smooth, quiet, dependable bearing per- 1939. This again indicates how con- 
formance has been Hyatt’s contribu- fidently, and how long, the nation’s 
tion to progressive automotive design car, truck, and bus builders depend on 
and manufacture from the days of the these dependable bearings. Hyatt Bear- 


curved dashboard to the sleek new ings Division, General Motors Cor- 


mas ONO eerie tt D 


models which grace the highways of poration, Harrison, N. J., and Detroit. 


wT aS 
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Used Car Values Dramatized on Radio Program 


Huckabee Succeeds Couch 
As Head of Georgia Assn. 


ATLANTA, Ga. (UTPS).—Leo 
Huckabee has been elected presi- 
dent of the Georgia Automobile 
Dealers Assn., succeeding Harry 
Sommers, of Atlanta. 

Other officers are George Couch, 
of Atlanta, first vice-president; J. 
Swanton Ivey, Athens, second 
vice-president; E. G. Beaufry, At- 
lanta, treasurer, and L. L. Austin, 
Atlanta, executive secretary. 

On the board of directors are 
J. C. Lewis, Savannah; W. B. 
Garrison, Thomasville; Burrell C. 
Cole, Columbus; Charles Randall, 
Griffin; Harry Sommers, Atlanta; 
H. P. Pearson, Macon; Jack Tug- 
gle, Rome; Fred Morton, Waycross; 
Dan Jacobs, Gainesville, and C. A. 
Trussell, Athens, Ga. 

A resolution was adopted op- 
posing any increase in Georgia’s 
tax burden. 


The present tax burden, the 


resolution declared, “is definitely | 


discouraging industry and making 
it more and more difficult for 
business men to maintain employ- 
ment, because funds collected for 
taxes cannot be used by business 
for the payment of salaries and 
wages. 

“Additional tax burdens would 
still further discourage business,” 
the resolution continued, and de- 
lay the day of “business recovery” 
in the state. 


Bantam Opens Office 


ATLANTA, Ga. (UTPS).— Opening 
of an enlarged Southern headquarters 
for the American Bantam Car Co., is 
announced by R. S. Evans, president 
of the company. The headquarters will 
be located in the Healey Blidg., and 
will be in charge of W. A. Thornton, 
who will direct the operations of the 
company in nine Southern states. 








| CLOSEUP SECTION of the 20-ton 
| multi-voiced speaker system, which 
| will serve as a corps of “private 
| guides” to visitors touring General 
| Motors’ “Highways and Horizons” ex- 
hibit at New York World’s Fair. In- 
dividualized sound apparatus will de- 
liver 150 different descriptive talks at 
the same time, enabling spectators, 
traveling in moving chairs equipped 
with sound, to hear perfectly syn- 
chronized description of exact scene 
‘they are viewing. 





San 


Antonio Dealer Turns 


‘Stickers’ Into Ready Cash 


By B. C. Reber 


Staff Correspondent 


SAN ANTONIO, Tex.—O. R. 


Mitchell Motors, (Dodge-Plymouth | 
distributors) has inaugurated an | 
ingenious used car merchandising | 
plan which other dealers may well | 
consider with interest and profit. | 


Each weekday at 7:45 a. m., im- 
mediately following the first por- 
tion of newscasts on a local radio 
station, a five-minute broadcast is 
sponsored in which a mythical 
figure known as the “Used Car 
Reporter” tells of three outstand- 
ing values found on the used car 
lot of this O. R. Mitchell Motors 
during a previous day’s visit. 

The program opens with a brief 
recording of a popular band se- 
lection, after which the reporter 
tells of the cars offered for that 
day. 

A clever feature of this broad- 
cast is in the rating of these cars, 





MAKE S4FE DRIVING 


Unity Turn Signals for passenger cars promote safety by unfailingly 
letting other drivers know your int2ntions. 


They are sturdily constructed—correct in design—beautiful in appear- 
ance and simple to operate. 


In operation they give great protection to the occupants as well as the 
car itself. 


New car purchasers are especially good prospects. 


UNITY MANUFACTURING COMPANY 


2909 INDIANA AVE., CHICAGO, ILL. 





which follows the plan used jn 
| judging new motion pictures—foy; 
bells for a car of unusual value 
three bells for an outstanding 
value, and two bells for a good 
buy. 

A typical announcement runs as 
follows: 

“And now, radio listeners, we 
| have a 1933 Chevrolet sedan. I’m 
going to give this car three bells.” 
(Bong! Bong! Bong!) “It is per- 
fect in every way. The upholster- 
ing is in fine shape, the body is 
like new, the tires are good for 
many miles, and it is in perfect 
mechanical condition. And _ the 
cost is only $225. 


“This represents one of the best 
bargains that your Used Car Re- 
| porter has found in several days, 
and we expect a lot of inquiries 
soon, so telephone in immediately, 
or drop a postcard to your Used 
Car Reporter, in care of this sta- 
tion, and we'll be glad to furnish 
you with terms, arrange for a 
demonstration, and complete de- 
tails for its purchase.” 

It will be noted that listeners are 
asked to send their inquiries to 
the station. This enables both the 
station and O. R. Mitchell Motors 
a" an accurate check on re- 
sults. 


Further 





inducements to pur- 
chase include a 90-day guarantee, 
and, following down payment, no 
| turther payment until the follow- 
ing month. 

As may be readily appreciated, 
this enables the firm to announce 
those cars which it is most anxious 
to move, bring them before the 
public in a dramatic manner, and 

}at a time when many listeners 
|are tuned in on this particular 
| station. 


°38 GM Overseas 
| Sales Off Only 2% 


NEW YORK.—Sales of General 
| Motors cars and trucks to dealers 
in the overseas markets during 
1938 totaled 354,188 units, repre- 
| senting a decline of only 2.6 per- 
| cent from sales in the 12 months 
ended Dec. 31, 1937. 


For December sales were 27,524 
units, compared with 29,070 units 
in December, 1937. 

These figures include the prod- 
ucts of the corporation’s Ameri- 
can, Canadian, English and Ger- 
man factories, sold outside of the 
United States and Canada. 





Nash Detroit Co. Sets 
Sales Record in Dec. 


DETROIT.—From the stand- 
point of new car sales, both whole- 
sale and retail, last month was the 
largest December in the history of 
the Nash Detroit Co., distributors 
of Nash automobiles in this area, 
according to Charles Abbott, presi- 
dent. 

New car sales for December, 
1938, were 297.4 percent greater 
than those of the same month 4 
year ago, Abbott said. The best 
previous December in the com- 
pany’s history, which dates back 

| to 1933, was in 1936. ~ 


| Warrick Elected Head 
| Of K.C. Trades Assn. 


KANSAS CITY.—The Automo- 
tive Trades Assn. of Kansas City 
has elected the following officers 

| for the present year: 

| Fred R. Warrick jr., president: 
| M. W. Woodward, of Stow Supply 
and Hardware Co., vice-president: 
A. H. Herzmark, secretary, Auto 
Service; George Arnold, Smith 
Arnold Garages, treasurer; Robert 
Carr, Walsh Motor Co., sargeant- 
at-arms. 

Chris Sinsabaugh's sparkli! 
Sparks” column is read by the “w!¢ 
iwake” in the industry 
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Martin Purges 15 Opposition 


Will Pursue Ford Dealings — 
As Liberty Legion Dissolves 


Bulletin 


DETROIT.—In a sharp coun- 
ter move late Friday, Homer 
Martin, president of the United 
Automobile Workers, suspended 
15 opposition members of the 
24 man executive board of the 
union, announced that from now 
on he and the remaining nine 
poard members would run the 
union and announced a con- 
vention to be held in Detroit 
about Mar. 1. Spokesmen for 
the deposed board members de- 
clared that Martin’s action was 
illegal and would not be recog- 
nized. 


DETROIT. — Dissolution of the 
Liberty Legion of America, Inc., a 
laber organization which had been 
accused of being a “Ford company 
union,” brought considerable con- 
fusion to officialdom of the United 
Automobile Workers union here 
this week. 

Coming as it did in the midst 
of an UAW executive board “in- 





Hudson Reveals 
26% Increase in 
January sales 





DETROIT.—Hudson’s retail sales 
in the United States for the first 
half of January were 26 percent 
higher than for the same period 
a year ago, William R. Tracy, vice- 
president in charge of sales for 
Hudson Motor Car Co., announced 
Friday. 

Sales for the second week of the 
period were 43 percent above the 
corresponding week last year, 
Tracy revealed. 


| vestigation” of UAW'’s president, 
Homer Martin, and his dealings 


| 


| with the Ford Motor Co., and on | 
|the heels of calling a special con- | 


| vention of the union at Cleveland, 


no end of queer moves. 


proval of the executive board, ap- 
parently, of Martin’s past dealing 
with Harry Bennett, Ford per- 


sonnel director, and the decision | 


to permit Martin to continue his 
negotiations with Bennett in the 
future. Second was the announce- 
ment by the board that union 
locals, which have been delinquent 
in dues, will have their charters 
withdrawn. 


The first move is interpreted as 
a vindication for Martin, and the 
second as a blow to his re-election 
at Cleveland. 


Ward Culver, head of the Lib- 
erty Legion, declared that his or- 
ganization was a bonafide labor 
union with 17 units beside the 
Ford units. Out of a membership 
of 150,000, however, it was stated 
that 90,000 represented Ford em- 
ployes. Culver, on the other hand, 
branded statements that the Lib- 
erty Legion was a company union 
“utterly untrue” and stated that 
the organization had been formed 
largely by World War veterans 
who were dissatisfied with the 
more radical leanings of other 
groups. 


Just what is the root of the 
present trouble in UAW never 
has been made entirely clear. 
Martin, for his side, has main- 
tained that he is fighting to main- 
tain the autonomy of UAW, 
whereas the opposing faction has 
been less clear in explaining its 


|Mar. 20, the decision of the Lib-| | 
erty Legion to dissolve, followed | 


| First among these was the ap-| 














DESIRE TO MAKE a car reflect its owner’s individuality is a potent factor 
in the average motorist’s choice of accessory equipment. And it would be 
hard to find a more thoroughly “personalized” car than this new Chevrolet in 
which Mary Pickford is shown applying a touch of makeup. As if the handy 
illuminated vanity mirror were not enough, the car has a special kit of Miss 


Pickford’s own beauty aids. The container, 


holding lipstick, rouge, powder 


and cream, folds neatly up into the glove compartment when not in use. 


position. Whether the opposition 
would seek greater control in 
UAW for the CIO, headed by John 
L. Lewis, has not been brought 
out openly except through Mar- 
tin’s charges. 


The present dispute came to a 
head when the executive board 
called a special meeting to inves- 
tigate the activities of Martin in 
connection with his negotiations 
with Bennett of Ford. As a re- 
sult of the investigation Martin 
was stripped of his authority as 
editor of the United Automobile 
Worker and the special conven- 
tion was called in Cleveland in- 
stead of Detroit as Martin had 
suggested. 


On top of this, the executive 
board now has indicated that it 
will cancel the charters of locals 
which are in arrears with dues. 
Martin points out that, due to the 
factional dispute, some locals have 
been unable to determine which 


faction should collect dues and 
that an opportunity to pay-up 
should be provided before the 
locals are barred from voting at 
Cleveland. 


Martin further criticized the ac- 
tion of the board in calling the 
cgnvention in Cleveland since, ac- 
cording to him, the majority of 
locals are in Michigan. 

There can be little question that 
the present split has reached 
greater proportions than _ that 
which developed last fall, and 
calling the special convention in 
March to settle it brings the 
membership more directly into the 
controversy than it has been up 
to now. 


Salesmen Join CIO 


KANSAS CITY.—Motor car salesmen 
of greater Kansas City have organized 
as a affiliate of the CIO. At present 
ee 100 of the 1,500 salesmen have 
oined. 


Members from Board 


—— * 


"38 Retail Sales 


Decline Only 12% 
U. S. Report Says 


WASHINGTON. — Total retail 
sales in 1938 amounted to $35,300,- 
000,000, a decline of about 12 per- 
cent from the 1937 volume of $39,- 
900,000,000, of which about 11 per- 
cent were automotive, according 
to preliminary estimates of the U. 
S. bureau of foreign and domestic 
commerce. 


The year 1938 was the first since 
1933 during which the total dollar 
volume fell below the previous 
year’s level. During the four pre- 
ceding years there was a continu- 
ous expansion from the depression 
low of $25,000,000,000 recorded in 
1933 to $39,900,000,000 in 1937 
when sales were higher than at 
any time since 1930 and were 
within 18 percent of the 1929 total 
of $49,000,000,000. 


After one of the worst slumps in 
automobile history, in which new 
passenger car sales fell off almost 
50 percent during the first nine 
months of 1938 from the compar- 
able period of 1937, the demand 
for new cars during the last quar- 
ter advanced automobile sales de- 
cidedly for the final months of the 
year. The pronounced gain over 
the last quarter of 1937, however, 
was due in part to the downward 
plunge experienced in sales during 
the latter part of 1937 rather than 
entirely to the rise in 1938, the re- 
port points out. 


Wash. Dealers to Meet 


SEATTLE.—President Frank Walker, 
of the Washington Automotive Trade 
Assn., has called the annual conven- 
tion for Feb. 4 at Olympic hotel here. 


William Ogg Fitzgerald’s famous car- 
‘foons appear exclusively in Automo- 
tive News. 





A-Sual E— to the Cars 


that competed in the GILMORE-YOSEMITE RUN 


Stock sedans entered in the 1939 edition of the Gilmore- 
Yosemite Run were forced to overcome the most gruel- 
ling conditions ever faced in the annals of this historic 
mileage test. They had to travel over a temporary win- 
ter route between Los Angeles and Yosemite National 
Park, they had to fight rain, snow, blizzards and ice on 
mountain grades. On the final 42-mile portion of the 
Run. all of the cars were forced to use skid chains, and 


most of them had to travel for miles in low gear to 


negotiate the mountain roads. 


Small wonder that of the 29 cars that started on the 


MAKES OF CARS 
THAT TOOK PART 
IN THE GILMORE- 
YOSEMITE RUN 


CHEVROLET 
CHRYSLER 


FORD 


DESOTO 
DODGE 


HUDSON 
HUPMOBILE 
LINCOLN ZEPHYR 


American Automobile Association. 


EARL B. 


President, 


MERCURY 
NASH 


OVERLAND 





Run, 13 of them were unable to reach the finish line 


within the time limit set by the Contest Board of the 


But despite the handicaps imposed by the elements, 
every car in the event came through with a splendid 
record of performance —an outstanding tribute to the 
engineers who built the cars and the men who drove 
them. And so we salute the cars...every one of them 


... that competed in the Gilmore-Yosemite Run. 


GILMORE 


Gilmore Oil Company 


PACKARD 
PLYMOUTH 


OLDSMOBILE PONTIAC 


STUDEBAKER 
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—more $$$ 
for Dealers! 
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Sales Through Service 





—more $$$ 
for Dealers! 





Modern Facilities Increase Service Profits 45% 


Intensive Followup Helps 


To Offset ’38 Business Lull 


Special to Automotive News 

ST. PAUL, Minn.—Warren Pon- 
tiac, Inc., here has done every- 
thing possible to make its service 
department attractive to custom- 
ers. Cleanliness is a virtue with 
this dealer. Equipment is the latest 
and best. Facilities are complete 
in every respect. And there is an 
attractive waiting room for serv- 
ice customers. 

First nine months operation of 


7 New Members 
Added by MEMA 
Since ASI Show 


NEW YORK.—According to A. 
H. Eichholz, general manager of 
Motor and Equipment Manufac- 
turers Assn., seven more manu- 
facturers of automotive products 
have become members since the 
recent ASI show at Chicago. 

The new members are as fol- 
lows: 

Briggs Clarifier Co., Chase Don- 
aldson, president; Monroe Auto 
Equipment Co., B. D. McIntyre, 
president; Smith Welding Equip- 
ment Corp., L. L. McBurney, sec- 
retary; Tire Tractor Corp., Harry 
J. McDevitt, general manager; 
United States Asbestos division of 
Raybestos-Manhattan, Inc., Frank- 
lin A. Miller, replacement sales 
manager; Van Norman Machine 
Tool Co., James Y. Scott, vice- 
president and general manager; 
Vulcan Mfg. Co., Inc., R. E. Lange, 
president. 





Infringement Suit Won 
By Weaver Mfg. Co. 


PEORIA, Ill.—Federal Judge J. 
Leroy Adair has ruled that the 
Bear Mfg. Co. infringed a patent 
owned by the Weaver Mfg. Co. 

He signed a decree awarding 
the Weaver company an injunc- 
tion and ordered an accounting of 
profits the Bear company had 
made on the manufacture and sale 
of an automobile brake testing de- 
vice. 


De Witt, President 
e-President 





Gta elite Lah 


1938 shows substantial increases in 
all departments of service, in the 
face of greatly decreased business 
generally. During this three-quar- 
ter year period there was an in- 
crease of 28 percent in the number 
of repair orders written over the 
corresponding period of 1937. 

Customer labor sales increased 
62 percent, while the customer 
labor per repair order was 26 per- 
cent ahead of last year. 

Total parts sales went up 45 per- 
cent. Parts sales on repair orders 
increased 59 percent, while there 
was an increase of 24 percent in 
the parts sales per repair order. 

Fixed gross profit to fixed ex- 
pense increased 11 percent com- 
pared to the same period of the 
previous year. Gross profit was up 
45 percent while fixed expense 
showed only a 15 percent gain, 
showing marked efficiency in the 
operation of the department. 

Intensive followup and the use 
of modern lubrication equipment 
were important factors which con- 
tributed to this excellent increase 
in service business. 





Quaint Quirks 
That Build 
Business 


To cash in on the movement to 
“bring your car home for service,” 
which has boosted dealer service 
department receipts over the coun- 
try, the Chamberlin-Howard Mo- 
tors (Oldsmobile - Cadillac - La- 
Salle), Casper, Wyo., has inaugur- 
ated a movement of its own. A 
three-column newspaper ad was 
used to announce to all Cadillac, 
LaSalle and Oldsmobile owners of 
the Casper territory that a special 
free inspection would be given by 
a factory service representative, in 
which the car would be thoroughly 
checked and tested without charge. 
“This is part of our program to 
make sure that owners are get- 
ting the utmost in satisfaction 
from their cars,’ the ad read in 
part. 





* * * 


The McKenzie Chevrolet Co. 
and a number of other merchants 
of La Crosse, Wis., recently en- 
gaged Ruth Hill, “Hollywood Stunt 
Girl,” to help boost their mer- 
chandise and sales. 

Blindfolded, she drove a new 
1939 Chevrolet through the streets 
of the city, making stops at vari- 
ous stores, where she introduced 
to the crowds some particular line 
of merchandise being handled by 
that store. Prior to starting her 
drive, Miss Hill described, while 
blindfolded, a number of McKen- 
zie’s used cars. 


New Driveaway Station 


Established at Buick 


FLINT.—Establishment of a new 
driveaway station at the Buick 
factory to handle the greatly in- 
creased volume of new car de- 
livery to customers from out of the 
state, was announced this week. 

The new driveaway station oc- 
cupies 35,000 square feet of floor 
space, divided into sections de- 
voted to new car conditioning, 


4 | lubrication, washing, polishing and 


storage, offiices and reception 
rooms. Here the new cars are pre- 
pared for the road and details of 
licenses, various state tax laws, 
foreign customs requirements, and 
other paper work are handled. 





New Dealership Opens 


PARIS, Tenn.—Motor Sales, Inc., has 
opened a new Ford dealership here 
and is located in former Bomar-—Owens 
Motor Co. building. It is headed by 
{D B. Owens. 








Showmanship in Selling Cars, 
Accessories, Service 


By George Smedal 

Why is Greta Garbo known as 
the Sphinx of the movie actresses? 
Why did Sam Goldwyn create that 
neat phrase, “Include me out?” 
Why does a certain midwest auto- 
mobile turn up at the voting poll 
a minute after opening in every 
election, municipal, county, state 
and national? Why does a south- 
ern dealer hold “open house” 
twice a year? 

The answer is a four word 
sentence: Showmanship in Auto- 
mobile Selling! Perhaps the most 
competitive retail business in the 
world is the selling of automobiles, 
accessories and service; therefore 
showmanship must be employed 
to meet the sales quota and to in- 
crease it. 

In Minneapolis, a retail dealer 
has a complete accessory store in 
connection with his sales and 
service. He is a firm believer in 
catalogs, circulars or dodgers. 
Now, in the larger cities, almost 
every store issues circulars or 
catalogs which are delivered di- 
rect to the home, thrown upon the 
steps or the porch. But there is 
still a problem, and that is how to 
get this advertising matter read. 

“After weeks of head scratch- 
ing,” declared the dealer, “we hit 
upon an idea that has been so 
successful that it has been widely 
copied by other dealers and other 
businesses. We fasten a common, 
garden variety of clothes pin on 
our circulars and catalogs. Thus 
we insure that the householder 
will pick the advertising up from 
the porch, and detach and save 
the clothes pin. We have now 
solved the problem half way. He 
has the circular in his hand and 
by clever layout and the use of 
color, we make it attractive so he 
will read it.” 

A Duluth (Minn.) automobile 
dealer has been pushing his gaso- 
line service business, and one way 
to insure a steady business during 
the early hours has been devised 
by this enterprising dealer. To 
every motorist who drives in for 
gasoline between the hours of 7 
and 9 a. m., this dealer gives a 
copy of the morning paper. This 
has proved an inexpensive, good- 
will building innovation. 

An automobile dealer near At- 
lanta, Ga., discovered that he had 
several hundred old tire casings 
in the basement of his plant. Sell- 
ing these for junk would not 
bring much revenue. So he adver- 
tised these casings at 25 cents 
each, cash and carry, and sug- 
gested that they be used to place 
on the ground around flower plots. 


Body Repainting 
To Be Promoted 


CHICAGO.—An intensive per- 
sonal and advertising sales drive, 
to promote spot repair and re- 
painting jobs for body shops, was 
announced at the annual sales 
meeting of the Automotive Fin- 
ishes division of the Martin- 
Senour Co., paint manufacturers 
here. 

Salesmen from all parts of the 
country heard discussions of new 
product developments, previewed 
1939 motor car colors, and dis- 
cussed ways and means of edu- 
cating automotive service divisions 
on the money to be made out of 
the heretofore somewhat neglected 
paint shop. 





For another quarter he offered to 


paint these casings snow white. 

If this dealer had had 2,000 of 
these casings he could have dis- 
posed of them for 25 to 50 cents 
each. By this method he attracted 
attention to his dealership and 
also offered a piece of goods, 
practically useless, which could be 
handily used for another purpose 
than that for which they were in- 
tended. 

Showmanship in automobile 
selling. That’s the answer. 

When you advertise a special 
used car or accessory sale, or of- 
fer special servicing at lower 
prices, do you take into considera- 
tion the most important factor in 
your business? Do you know on 
what day of the week or month 
the most money is in the hands of 
the people in your town who work 
—your prospective customers? 

Quite by accident a Wisconsin 
automobile dealer began thinking 
about this. He checked with the 
local chamber of commerce and 
the state labor department and 
discovered a lot of things he had 
not even surmised. 

He discovered that more money 
—payroll money—is distributed on 
Fridays than any other day and 
that Thursday runs a close sec- 
ond. Before the advent of the 
popular five-day week Saturday 
had been the biggest payroll day. 
If located in a city where pay for 
labor is made twice a month in- 
stead of weekly, the first day and 
the 15th day of the month are the 
most important payroll days. 

Further investigation along this 
line disclosed that in the Chicago 
district 71 percent of the working 
people are paid weekly while 22 
percent are paid semi-monthly 
and 7 percent monthly. These fig- 
ures are based upon statistics fur- 
nished by the Illinois state depart- 
ment of labor. 

So, if you plan to advertise or 
state special sales, keep in mind 
the largest pay days in your com- 
munity. If it is Friday, advertise 
on Thursday (the day before 
pay day), on Friday (pay day), 
and on Saturday (the day after 
pay day). This is showmanship in 
automobile selling, and it will pay 
you well in new customers and 
increased sales. 


‘Pep-Up’ Service 
Offered Owners 


CASPER, Wyo.—The Nolan 
Chevrolet Co. here is offering Cas- 
per motorists a special engine 
“pep-up” service for which the 
labor costs are $3.25. 

The 10 points specified in the 
special service were (1) Check 
and tighten all electrical connec- 
tions; (2) Check generator output: 
(3) Test and refill battery; (4) Ad- 
just distributor points; (5) Clean 
and adust spark plugs; (6) Clean 
carburetor and fuel pump; (7) Ad- 
just carburetor; (8) Adjust valves; 
(9) Tighten cylinder head mani- 
fold bolts; (10) Check ignition 
timing. 


Neb. Bill Would Slash 


Fee on Cai Caravans 
LINCOLN, Neb.—A bill has 
been introduced in the Nebraska 
legislature by Senator A. L. Miller 
proposing a reduction from $10 
to $5 in Nebraska’s commercial 
automobile tow fee, and also to 
permit caravan cars to travel on 
sticker permits rather than license 





Paul Primm, manager of Martin- | plates. 


Senour’s Automotive Finishes di- 
vision, presided at a_ three-day 
series of meetings for which each 
sales representative had been as- 
signed a specific subject for pre- 
sentation and discussion. 








The fee was boosted to $10 by 
the 1937 legislature as a means of 
increasing revenue, but Senator 
Miller points out that the law 
drove the caravan operators from 
the state. 


United Motors 
Starts Big Drive 
On 2 Bearings 





DETROIT.— United Motors 
Service is conducting an elaborate 
merchandising program on Hyatt 
and New Departure bearings. 

Sales meetings outlining the 
program were held in each of the 
organization’s 21 branches by the 
special general office representa- 
tives, M. D. Hill, H. C. Nelson, S. 
H. Hilleboe, Paul Graham, S. P. 
Hayes and W. E. Haden. 

Sa les representatives of the 
branches during the next month 
and a half will contact each of the 
authorized bearing distributors of 
United Motors Service through- 
out the country and explain in de- 
tail this 1939 bearings program. 

Essentials of the program con- 
sist of greatly increased availabil- 
ity of the merchandise, new work- 
ing tools, modern sales helps, a 
spring stocking program and a 
sign and identification program. 

In order to back up their dis- 
tributors with immediate avail- 
ability of merchandise, United Mo- 
tors has placed in branch ware- 
houses greatly increased stocks, to- 
gether with the widest range of 
bearing numbers ever available to 
the jobber from any bearing ware- 
house. 


Price of Fuel 
Aids Motorists 


NEW YORK.—The average mo- 
tor vehicle owner today uses 45 
percent more gasoline than he did 
in 1926. Yet because the price of 
gasoline (exclusive of taxes) has 
continually decreased during the 
13 years, the average owner 
spends $2.69 a year less (again 
exclusive of taxes) to fuel his car 
than he did when he used only 
three-fifths as much gasoline. 

In 1926 the average owner 
bought 451 gallons of gasoline at 
a total cost of $106.52. A little 
more than a tenth of this cost, 
$11.95, represented gasoline taxes. 
The price of the 451 gallons of 
gasoline was $94.57. 

In 1938, it is estimated by the 
American Petroleum Institute, the 
average motor vehicle owner used 
653 gallons of gasoline. His year’s 
gasoline bill is estimated at $91.88, 
or $2.69 less than in 1926, yet it 
paid for 202 gallons more of gaso- 
line. 


Louisville Mayor O.K.’s 


Compulsory Car Tests 


LOUISVILLE.—The mayor’s 
traffic committee has approved the 
proposed ordinance for compulsory 
examination of automobiles. _ 

The bill proposes to put testing 
stations under the supervision of 
the director of works. Owners of 
motor vehicles would be compelled 
to have them examined twice 4 
year at stated periods. Certificates 
of examination would be stuck to 
the windshield. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News 15 
a necessity. 
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Production Rises Again to Hit 91,264 This Week 
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a ae = Ford output remained steady Used Car Index 
most instances.| this week, the total being placed The average used car prices, 
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nv ca Goareens cars and trucks a week ago and|| Car Selling Prices chart, shows 
arise, the in- 21,685 a year ago. At this time a|] the following: 
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TOTAL+ 91,264 89,106 257,929 175,312 257,929 
*Revised. j+Includes trucks. +Closed. 


Dec. Car Sales Put at 220.000; 
Trucks May Hit 30,000 














._|and therefore operations had not|| war. Average 494 

DETROIT.—On the basis of 25 states thus far reported, it appears aaa cms ae started to taper off. This year, ro iaioane po 
that December new passenger car registrations will total between factories begin|°wever, Ford’s production rate|| May Average 487 
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in November and 179,621 units registered in December, 1937. swing for spring we “ . : e July Average 469 

‘ notice- 

A total of 72,256 registrations are reported by the 25 states report- "aie os shite -— Chesuier " dinlaheue this cent ‘easaie Zz 
ing to date, compared with 59,449 units in the corresponding period General Motors divisions this| week, the totals being estimated |] Oct. Average 425 
of 1937. week resulted in 34,080 ears and at 21,400 units this week, 20,330 Nov. Average 412 

With 25 states already reported, Automotive News estimates new | trucks, compared with 33,853 units vehicles a week ago, and only || Dec. Average 399 
tuck registrations in December at approximately 30,000 units, which| in the ious week and only | 12:530 cars and trucks a year ago. |} Jan. 7, 1939 *502 

Mn ’ m we previous Week anc Of1y! Piymouth, Dodge and De Soto di- *Offering of higher - priced 


would be in the neighborhood of the 31,409 trucks recorded in the 
same month of 1937. The December total, however, figures to eclipse 
the 23,943 trucks registered in November, 1938. 


The 25 states so far heard from 


ie Weekes co pene i New Commercial Car Registrations by Months, 1938-1937 


400 for the same states in De- 
cember, 1937. 


21,648 vehicles in the correspond- visions are operating on four days 1938 models has lifted national 
ing week of 1938. All final as-|this week, while the Chrysler|] average. 
sembly lines of GM divisions are] plant is working five days. 
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, 100 YEARS ON RUBBER 





SYNOPSIS 


After relating tidbits of early memoirs in his birthplace at 
Athens, Pa., the removal of his family to Chicago and his entry 
into newspaper work as a combination office boy and cub re- 
porter on the Chicago Mail in 1880 in his first instalment, Chris 
last week told his readers how he became bitten by the bicycle 
bug. That this termite of the twirling pedals bit deeply into his 
budding imagination, we have Chris’ own confession as witness: 
“Buying those two bicycles (one for $135, and the second for 
$150) changed the whole course of my life,” he says, “mebbe 
for better, mebbe for worse. I don’t know.” In any case he ad- 
mits that these purchases aroused his interest in road transpor- 
tation» which gave him his interest in automobiles two decades 
later. That growing interest is evident in this third instalment: 


Chapter [1I—Wheels and Wheelmen 

But here I go sorta putting the horse before the cart, talk- 
ing about what happened in later years and losing the thread 
of my discourse on how I became a newspaper man. But of 
course in the cycling enthusiasm I had at that time—it was 
on the eve of the Gay Nineties—I had almost forgotten I had 
to earn a living and cub-reporting was the only thing I knew 
at the time, me, who couldn’t parse a sentence or pick out a 
noun. 

While still on the Mail as half office boy and half cub re- 
porter, I got a chance to step out, one rung up the ladder, 
a job as assistant night editor of the Press News Assn., long 
since gone into the ash can but then a rival of the Associated 
Press and the United Press. That was in the days when wire 
services of this sort were new things. My job was to handle 
a couple of “pony” services to smaller papers. I came on at 
10:30 at night and worked until 6 the next morning. Home at 
7 for only a couple hours of sleep because the fascination of 
the bicycle could not be resisted—I couldn’t burn daylight 
that way. I wanted to be up and riding and play around with 
the boys who went to school and didn’t have to work. 

I didn’t have to stay long with the PNA, for Henry Ten 
Eyck White—sobriquetted “Butch,” managing editor of the 
Chicago Daily News, looking around for talent, gave me a 
call. Butch couldn’t spend much money on cubs and the 
financial side of his offer wasn’t so very attractive—$10 a 
week. But it made me a full-fledged newspaper man at the 
age of 17—with a star and a street car pass signed by the 
then famous traction magnate, Charles T. Yerkes. The pass 
was in the form of a coupon book and each pass was issued 
by the magnate himself when you handed him a request from 
Butch. When one book was used up you got a refill. It was 
a courtesy Yerkes showed to the press in those days. No high 
hat about Yerkes in those days. You didn’t call him Charley 
but you had the open sesame to his office when you went to 
get your refill. 

* * * 
Budding Into Fame 

When I took that job on the News, Victor Lawson had the 
Record for his morning paper and I was thrown into close 
contact with a lot of future greats who worked on one or the 
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Bicycle designs, like automobiles, changed rapidly. 
Columbia were the same size fore and aft, and pneumatic tires re- 
placed the solids. For “scorching” they were hot stuff. 
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other of the papers, notably George Ade and his artist pal, 
John McCutcheon. At that time George was just budding 
into fame with his “Stories of the Streets and Town” and his 
“Fables in Slang.” We of the common herd used to hold 
our breath and gaze at him in wonder because he was reputed 
to get as much as $65 a week for his work. 


And there was Eddie Westlake, later to become the greatest 
automobile editor of all-time (in my opinion) on the Chicago 
Evening Post. He was a rookie just like me—he had become 
a cub after having been a fireman on one of the railroads. 
Our paths were to parallel each other for the next 35 years 
in cycling and motoring. Poor Eddie went to Valhalla in 
about 1915. And among the other youngsters of the Gay 
Nineties who were my contemporaries on the News were 
Frank Rowley, later to become managing editor of the Chicago 
Chronicle; Nat Wright, who in after years owned and edited 
the old Detroit Times; two afterwards famous Washington 
correspondents for the News—Roy Vernon and Jerry 
Mathews. 


First I did West Side police for the News—a green reporter 
usually gets that kind of an assignment—and when I had won 
my spurs working out of the Desplaines Street Station, Butch 
brought me down town, gave me the dual job of covering the 
Criminal Court building and the City Hall and County Build- 
ing. I remember that the press room at the Criminal Court 
building at that time—1890—later on was to become the scene 
of the famous play “Front Page,” featuring Hildy Johnson. 
On the City Hall assignment I used to have to contact daily 
Clarence Darrow, then an assistant corporation counsel. De 
Witt Cregier was mayor. At that time I was 18 years old, with 
rather a hefty job to do. 


But I still was nuts over cycling. I used to ride from the 
West Side to the City Hall daily on my Columbia and park it 
during the day in the press room. Of course I wore knicker- 
bockers riding there, changing to long trousers, which I hid 
in a desk. One day, to my consternation, I discovered that 
some miscreant had stolen the long pants. 


*+ *£ * 


Boosted Up Six Rungs 


Being active in the Washington Cycling Club, I yearned 
to write stuff for the News about cycling, so in addition to 
my other work I sold City Editor A. J. Kendrick on letting me 
write a weekly column on the sport. So I used to chase up 
and down Cycling Row in the afternoons looking for ma- 
terial. It was then that I met up with the late F. Ed Spooner, 
of the Spooner-Peterson Co., selling New Mail bicycles. Ed 
was the crack long distance rider of the Lincoln Cycling Club, 
riding “centuries” galore. In 1888 he had established a 
record of 302 miles in 24 hours on a high wheeler. Two 
years later he lifted this record to 375 miles in 24 
hours on a Safety. He was a fountain of news for 
me. But I built up a rival there, for Ed got to wondering 
why he couldn’t cut into my field because, after all, he was in 
closer touch with the city’s cycling news than I was. So Ed 
set up a one-man syndicate, writing bicycle stuff for the 
Tribune, Inter Ocean and Chronicle. He sorta had me stymied. 
But after all he did me a good turn—he got me a job that 
boosted me up at least half a dozen rungs on the newspaper 
ladder. 


Just about this time two of the crack racing men of the 
Chicago Cycling Club, Norton H. Van Sicklen, who owned a 
small print shop, and George K. Barrett, who owned Bar- 
rett’s Bindery, decided there was a field for a paper devoted 
to cycling. So they set up Bearings; that’s what they called 
it and, because of their racing prestige, it was a hit from the 
start. Louis Berger, who had been private secretary of the 
president of the Pullman Palace Car Co. and a cyclist of note 
in St. Louis, was the editor—and a damned good one he 
turned out to be. 


The paper had growing pains and Berger opined he needed 


some help. So he asked Spooner if he knew of a likely young - 


chap who might make a good cub editor. Ed said Chris 
Sinsabaugh might fill the order, so Ed got me out of compe- 
tition with him and I got a job that was to lead to bigger 
and better things. That was in 1892. 


Editor’s Note: This is the third instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will 
appear in succeeding issues of Automotive News. 
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N. J. Bill Would Return 


20% of Taxes to Cities 


TRENTON, N. J.—Three bills of 
automotive interest, providing for 
allotment of 20 percent of motor- 
ists’ taxes to municipalities; speed 
limit increase from 40 to 50 miles 
per hour on state highways; and 
repeal of the state “fair sales act,” 
have been introduced in the 1939 
state legislature by State Senator 
Winant Van Winkle. 

Van Winkle proposes allotment 
of 20 percent of gasoline taxes and 
motor vehicle fees to municipali- 
ties for street maintenance and 
| police work. By disbursing $8,000,- 
| 000 to $9,000,000 in this manner, 


he claims real estate taxes would 
be reduced. A similar practice, he 
says, is followed by several other 
states, such as Ohio, Indiana and 
Illinois, where 48, 53 and 58 per- 
cent of the automotive revenues 
are returned to municipalities. 


Mercready Heads Assn. 


PLAINFIELD, N. J.—The Tri-County 
Automotive Maintenance Assn. this 
week elected ond Mercready 
president, succeeding Theodore B. 
Meyers. Other officers re-elected are 
vice-president, C. C. Travers; secre—- 
tary, Walter Olsen, and treasurer, R. 
D. Martin. John DeForeest was elected 
to a four-year term as a trustee. 
Other trustees are Harold R. McCusker. 
three years; John L. Winter, two 
years, and Raymond Kramer, one year. 
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Plymouth Offering St 
Economy Controls 
For 1939 Models 
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| DETROIT. — Special “economy . 
'controls,” said to be capable of par. 7 
effecting fuel savings as high as pup 
|25 percent, are now available ag |" 
‘extra equipment on 1939 Plym. |%*lé 
outh cars. The economy apparatys C 
is the type widely used by fleet }® 
operators in gaining extra mileage. | 

The special economy contro}; }™ 
/are available in two different good 
| groups. Selection of the economy | 
| group best suited to the car oper. |iacili 
ator’s requirements depends to q jpear 
large extent on the nature of the |Wher 
driving conditions under which the |cities 
car is to be used. probl 

Economy group No. 1 consists}— 











































| of a special carburetor, a speci 
| intake manifold and a rear axle Te 
gear ratio of 3.7 to 1 on deluxe] HAF 





models, or 3.54 for “Roadking’ | 4 
| types. This group is said to effect 
an average economy increase of | rec 
15 to 20 percent, and is available} 
on special order at the time new|*".° 
cars are ordered from the factory, | 

For use in flatter country, where | — 
a minimum of hill-climbing is ex. 
pected, economy group No. 2 in- 
cludes all the special items in the 
first set plus a hardened stee] 
throttle-stop and manifold heat- 
shields. With this added equip- 
ment, economy gains of 20 to 25 
percent are reported. 


Penna. Penalizes 
7,000 Motorists 


HARRISBURG, Pa.—(UTPS) —|foiorai 
Figures released this week disclose 
that 7,309 drivers were ruled off 
Pennsylvania’s highways during]/—— 
1938 for a total of 657,810 days for"! 
violations of the state motor ve- 
hicle code. 

Of this number 3,971 operators|iiho 
were Pennsylvanians, whose driv- 
ing permits were withheld for 90 
days, and the remainder were out- 
of-state drivers, who were for- 
bidden to drive in this state for a 
similar period. The program is be- 
lieved to have saved at least 1,000 
lives in addition to reducing auto- 
mobile injuries and property dam- 
age by 18 percent. 

Included in the highway safety 
program of Gov. George H. Earle 
was establishment of a 50-mile 
speed limit, and employment of 
novel advertising methods, which 
resulted from a $200,000 educa- 
tional campaign. Fifty driver 
training schools were organized in 
various parts of the state under 
the direction of P. W. Foote, com- 
missioner of Pennsylvania Motor 
Police. 


Roberts Resigns 


As NADA Counsel 


DETROIT.—Henry H. Roberts 
has resigned his position as gen- 
eral and legislative counsel of the 
National Automobile Dealers Asst. 
because of an enlarged private law 
practice. 

Roberts joined NADA over two 
years ago and helped launch the 
association’s legislative program, 
consisting of the Withrow probe 
the trade practice rules hearing 
before the federal trade commis 
sion, and reorganization of thélceorgi, 
association. 


Four Measures Aimed Waho 


SOUTH BEND.—Four measures 
designed to curb activities of rur 
justices of the peace and enforce 
ment officers who prey on motor-|~— 
ists for the purpose of raisiné|"#rvlar 
money rather than to enforce} 
traffic laws, have been recom: /Massach 
mended by the Northern India‘] 
Highway Legislative conference. |Missour 

| Joseph H. Braun, general cout 

'sel of the Chicago Motor club} — 
‘which suggested the proposed 

| legislative program, said that thes}___ 
|four measures and seven othe! Virginia 
| would be submitted by the com 
| ference to the sub-committee ° 
jthe Indiana traffic safety com 
|mittee appointed by Gov. Tow? 
‘send to study legislation pertail 


™—. 
Total, 
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| ing to motoring which is to be it] {or De 
troduced before the current S| Tota) 
sion of the Indiana legislature. | ' Dat 
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WASHINGTON.—A study of the 
king problem—one of the chief 
gunicipal headaches — has just 
een completed by the American 
gciety Of Planning Officials and 
ihe City Managers’ Assn., and re- 
yeals that, while no panaceas have 
een found, there are several 
medies that have worked to 
ifferent advantage in specific cases. 
onomy Off-street downtown parking 
r oper. [iacilities, public or private, ap- 
ls to a|pear to be the primary requisite. 
of the |Where this has been possible, 
‘ich the |cities have materially relieved the 
problem, the survey showed, but 
ih testafsnundishatendinanipheptieiniouanaeniade karin 


Test Deadline Jan. 31 


ISBURG, Pa. (UTPS).—The 
yst day for official inspection of mo- 
tr vehicles in Pennsylvania ends Jan. 
jl, after which time a three-month 
check will be made to see that all ve- 
hicles in Pennsylvania oa inspec- 
tion stickers. Motorists failing to have 
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1€ NeW] heir vehicles inspected by that time 
factory, fare subject to a fine and costs of $12.25. 
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Study of Parking Problem 


Reveals Several Remedies 


_—— 


downtown areas are expensive 
and in many cases unobtainable. 
Parking meters have proved suc- 
cessful in several cities. 

The following conclusions were 
reached in the investigation: 
l The parking problem must be 

attacked on a broad front, in- 
tegrated with city planning pro- 
grams, etc. 
2 A comprehensive, city - wide 

general traffic survey is neces- 
sary to a thorough understanding 
of the problem. 

Extent of enforcement of traffic 

regulations is another point 
which must be studied thoroughly 
before tightening or loosening city 
laws. 

It is a fallacy that prohibition 

of all curb parking in down- 
town areas would reduce store 
sales, since large-city shoppers, 
using public conveyances, greatly 
outnumber those arriving in their 
own Cars. 





Arkansas Repeals 
Its Inspection Law 


LITTLE ROCK, Ark.—The 
Arkansas legislature last 
week repealed the state’s 2- 
year-old automobile testing 
law. The statute, designed to 
promote highway safety, 
provided for compulsory in- 
spection of all motor vehicles 
twice a year for mechanical 
defects. 

Expressing disappointment 
at the action, the governor, 
however, told Representative 
Roy Riales, author of the re- 
pealer, he would not veto 
the measure. 


Baltzell Is Named 


OIL CITY, Pa.—L. M. Baltzell, of the 
Wolverine-Empire Refining Co., re- 
finers of Wolf's Head motor oil and 
lubes, has been appointed a member 
of the technical advisory committee of 
the Pennsylvania Grade Crude Oil 
Assn, The committee consists of 14 
representatives of member refinery 
companies who consult with associa- 
tion officials and the staff of the 
Petroleum Refining Laboratory on re- 
search projects and other technical 
phases of the organization's activities. 





NEW YORK.—Reports received 
from manufacturers, furnishing 
the Motor and Equipment Manu- 
facturers Assn. their monthly busi- 
ness figures, indicate that original 
equipment shipments for Novem- 
ber continued to advance, while 
after-market shipments showed 
their usual seasonal decline. 

The grand index for all branches 
of the industry in November rose 
to 136 percent of the January, 
1925, base as compared with 133 
percent for October and 156 per- 
cent for November, 1937. 

Shipments to vehicle manufac- 
turers for original equipment in 
November rose to 150 percent of 
the base, which compares with 
129 percent registered in October 
and 174 percent for November last 
year. 

Service parts shipments to 
wholesalers for November de- 
clined to 142 percent from the 167 
percent indicated in October. In 
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ure. to Sate a eaaitsie\ 17703! | 7906) 1101617101 22781184437'42208| 4768| 1324'73515| 5292|13229| 4073' 1105! 5003] 5730! 999! 2936] 598240]'37 to Date 
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1} 35] 
24| 
37/ 
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2) 
_ 5) 
13) 

__ 33) 
136) 21) 
35| 
335) 
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3840) 37830) 29291| 46365) 38468] 12230) 
(767878] 13459| 87173| 68181| 92070| 67612| 50098) 
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Equipment Index Continues 


Upward March During Nov. 


November, 1937, the index stood 
at 121 percent. 

Accessories shipments to whole- 
salers in November dropped sev- 
eral points, standing at 126 per- 
cent of the base index, which com- 
pares with 133 percent for October 
and 136 percent in November, 
1937. 

Service equipment shipments to 
wholesalers in November declined 
to 88 percent of the base as com- 
pared with 98 percent in October 
— 110 percent in November, 





Signs Union Pact 


TRENTON, N. J.—L. A. Young Spring 
& Wire Co. here is reported to have 
just signed a contract with the United 
Spring Workers Local Industrial Union 
901, a CIO affiliate, providing a flat 
10 percent increase in all rates of pay 
for all workers. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





New Passenger Car Registrations, 25 States for December, 1938-1937 


STATES 


1 

















Or 
12] 22030/°38 Total, 12 States 
18} 1726137 for December 
2384 [38 Colorado 
14380737 
1 3457 [38 Connecticut 
1 2258 }'37 
12 pond <] Florida 
1391 [38 a Georgia 
964 ]'37 
1 503 38 7 Idaho 
oe 
Ol 15862 ]’38 Illinois 
20] + 13807]'37 oe 
2028 |’38 Kansas 
lj 3385737 a 
3427 |’38 Maryland 
3} 2521737) 
31 6018 /’38 Massachusetts 
3 3586]'37 ae 
il 4160 /’38 Missouri 
1 3186 |'37 
542/38 Utah 
512]'37 a a ; 
2\ soos sr Virginia 
2 3064 |'37 
4 3879/38 Washington 


11] =. 2779]'37 


56) 72256/38 
83] 59449]'37 
2340]1 736307 }’38 
3127|3363580 }'37 


- Total, 25 States 
for December 
Total 

to Date 
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‘39 PLASTICS 


NEED NICKEL STEEL MOLDS 





An important development in 
°39 cars is the greatly increased 
use of plastics of various kinds for 
many decorative and mechanical 
applications. Plastics have been 
adopted not only for small parts, 
but for large castings as well, for 
example, the large instrument 
panel sections in the new Pack- 
ard Super-Eight. Experience of an 
outstanding user and supplier of 
plastics —the General Electric 
Company — indicates that Nickel 
alloy steels are needed for the 
molds in ‘which modern plastics 
are produced. In producing a large 
radio panel for GE sets, it has 
been found essential to use a case- 
hardened mold to develop a tough 
wear-resistant surface. For this 
purpose GE uses SAE 3312 steel, 
containing 31 per cent Nickel, 1% 
per cent chromium. This Nickel 
steel is readily machinable and— 
despite its hard case—develops a 
tough, shock-resistant core. GE’s 
experience proves that Nickel 
alloy steels solve the problems 
of making com- 
plicated molds. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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1939 Delivered 
Price List 


Following is a list of new passenger car 
delivered prices for 1939 at point of manu- 
facture. Prices shown, with the exception 
Mf Willve-Overland include etandard eaquip- 
ment and federal taxes. Willys-Overland 
prices do not include federal tax. Ford 
and Lincoln-Zephyr prices do not include 
transportation or taxes, 

BANTAM—Cpe., $399; spec. rdstr., $449; 
stand. rdstr., $479; deluxe rdstr.. $525; 
4-pass. speedster, $497.50; deluxe speedster, 
$549; station wagon, $565. 


BUICK, Series 40 — Bus. cpe., $894; sport 
cpe., $950; 2-dr. tour. sed., $955; 4-dr. 
tour. sed., $996; conv. cpe., $1,077; sport 
phae., $1,983. Series 90—4-di. tour. sed., 
$1,205; sport cpe., $1,175; 4-dr. town sed., 
$1,246; conv. cpe., $1,343: sport phae., $1.- 
113. Series 80—4-dr. tour sed., $1,543, with 
trunk, same; formal sed., $1,758; sport 
phae., $1,406. Series 60—2-dr. tour. sed., 
eae 8-pass. tour. sed., $2,350; limousine, 

453. 


CADILLAC, Series 39-61—Cpe., $1.610; 
tour. sed., $1,680; conv, cpe., $1,770; 5-pass. 
conv. sed., $2,170. Sixty Special—Tour. sed., 
$2,090. Series 39-75, Fleetwood — 5-pass. 
tour. sed., $2,995; 7-pass. tour. sed., $3,- 
210; 2-pass. cpe., $3,280; 5-pass. cpe., $3,- 
380; 5-pass. town sed., $3.635; 2-pass. conv. 
cpe., $3,380; 5-vass. conv. sed., $3,945; 8- 
pass. tour. sed., $3,105. Series 39-90 Six- 
teen—$5,140 up. 


GHEVROLET, Master 85—Bus. cpe., $628; 
coach, $648; cpe. pickup, $669; town sed., 
$669; sed., $689; spt. sed., $710. Master 
Deluxe—Bus. cpe., $684; coach, $699; 4- 
pass. cpe., $715; town sed., $720; sed.. 
$745; spt. sed., $766. 


CHRYSLER, Royal—Cpe., $918; Vict. cpe., 
$970; 4-dr. sed., $1,010; 2-dr. sed., $975; 
Royal Windsor, $1,075. Imperial—cpe., $1,- 
123; vict. cpe., $1,160; 4-dr. sed., $1,198; 
2-dr. sed., $1,165; New Yorker. $1,298; 
Saratoga, $1,443. 

DE SOTO, Deluxe—Bus. cpe., $870; cpe., 
$925; 2-dr. sed., $930; 4-dr. tour. sed., $970; 
Custom—cpe., $923; cpe., with aux. seats, 
$978; 2-dr. tour. sed., $983; 4-dr. tour. sed., 
$1,023. 

DODGE—Cpe., $756; deluxe cpe., $803; 
opera cpe., $860; 2-dr. sed., $815; deluxe 
2-dr. sed., $865; 4-dr. sed., $855; deluxe 
4-dr. sed., $905; 7-pass. sed., $1,095. 


FORD, 60 h.p.—Coupe, $580; tudor, $620; 
fordor, $665. 85 h.p.—Coupe, $620; tudor. 
$660; fordor, $705. Deluxe—Coupe, $680; 
tudor, $720; fordor, $765; conv. coupe, $765; 
conv. sedan, $895. 


GRAHAM—Combination cpe., $940; 2-dr. 
sed., $940; 4-dr. sed., $965. N.B.—Super- 
charger equipment group, $130; custom 
equipment group, $130; either or both of 
equipment groups may be added to above 


HUDSON, 112 Deluxe Series—Util. coach, 
$725; 3-pass. cpe., $745; util. cpe., $750; 
tour. brough., $775; Vict. cpe., $791; tour. 
sed.. $806; conv. cpe., $886; conv. brough., 
$936. Six Series—3-pass. cpe., $823; tour. 
brough., $856; Vict. cpe., $869; tour. sed., 
$898; conv. cpe., $972; conv. brough., $1,032 
Country Club Six Series—3-pass. cpe., $919: 
tour. brough., $960; Viet. cpe., $967; tour 
sed., $995; conv. cpe., $1,052; conv. brough.. 
$1,115. Country Club Eight Serles—3-pass 
cpe., $1,009; tour. brough., $1,049; tour. 
sed.. $1,079; Vict. cpe., $1,051; conv. cpe.. 
$1,138; conv. brough., $1,201. Country Club 
Custom Eight Series—Tour. sed., $1,174. 
Big-Boy Series—Tour. sed., $884. 

HUPMOBILE, Skylark Six—Flagship. $895; 
Mainliner, $975; Cruiser. $1,075; Cosair, 
$1,145. Senior 8—Deluxe 4-dr. sed., $1,145; 
custom 4-dr. sed., $1,245. 

LASALLE, V-8 Series 39-50—2-pass. cpe.. 
$1,240; 5S-pass. tour. cpe., $1,280; 5-pass 
tour. sed., $1,320; 2-pass. conv. cpe., $1,- 
395; 5-pass. conv. cpe., $1,800. 

LINCOLN-ZEPHYR — Cpe., $1,320; 2-dr 
sed., $1,330; 4-dr. sed., $1,360; conv. cpe., 
$1,700; conv. sed., $1,790. Custom — Cpe., 
$1,450; cpe.-sed.. $1,480; 4-dr. sed., $1,510; 
town lim., $1,700. 

MERCURY V-8-—Sed., $916; town sed., 
$957; sed.-cpe., $957; spt. conv., $1,018. 

NASH, special Nash LaFayette series— 
bus. cpe., $770; 2-dr. sed., $810; 4-dr. sed., 
$840; 4-dr. sed. with tr., $840. Deluxe 
series—all-purpose cpe., $860; Vict. sed., 
$855; bus. cpe., $825; 4-dr. sed., $885; 4-dr. 
sed. w. t., $885. Ambassador Six series— 
all-purpose cpe., $960; Vict. sed., $955; bus. 
cpe., $925; 4-dr. sed., $985; 4-dr. sed. w. t., 
$985. Ambassador Eight series—all-purpose 
cpe., $1.120; Vict. sed., $1,205; bus. cpe., 
$1,175; 4-dr. sed., $1,235; 4-dr. sed. w. t., 
$1,235. 

OLDSMOBILE, Series 60—Bus. cpe., $777; 
club cpe., $833; 2-dr. sed., $838; 4-dr. sed., 
$889. Series 70—Bus. cpe., $840; club cpe., 
$891; 2-dr. sed., $901; 4-dr. sed., $952. Series 
80—Bus. cpe., $920; club cpe., $971; 2-dr. 
sed., $992; 4-dr. sed., $1,043. 

OVERLAND—Speedway: Cpe., $560; 2-dr. 
sed., $580; 4-dr. sed., $595. Overland 
deluxe: cpe., $610; 2-dr. sed., $630; 4-dr. 
sed., $655. Willys 48—cpe., $495; 2-dr. sed., 
$535; 4-dr. sed., $555. 


PACKARD. Six—Bus,. cpe., $1,000; club 
cpe., $1,045; conv. cpe., $1,195; 2-dr. tour. 
sed., $1,065; 4-dr. tour. sed., $1,095. One- 
Twenty—Bus. cpe., $1,200; club cpe., $1,- 
245; conv. cpe., $1,390; conv. sed., $1,700; 
2-dr. tour. sed., $1,265; 4-dr. tour. sed., 
$1,295; Limousine, $1,955. Super Eight— 
Club cpe., $1,955; conv. cpe., $2,180; 4-dr. 
tour. sed., $2,035; conv. sed., $2,435; limou- 
sine, $2,600. Twelve —Cpe., $4,140; conv. 
cpe., $4,375; club sed.. $4,255; formal sed., 
$4,865; 4-dr. tour. sed., $4,155; Victoria, $5,- 
230; limousine, $4,690. 


PLYMOUTH, Roadking Line—Cpe., $645; 
2-dr., $685; 2-dr. tour. sed. with trunk, 
$699; 4-dr., $726; 4-dr. tour. sed. with 
trunk, $740. Deluxe—Cpe., $725; cpe. with 
r.s., $755; 2-dr. sed., $761; 2-dr. tour., $775; 
4-dr., $791; 4-dr. tour., $805. 

PONTIAC, Quality Six—Cpe., $758; spt. 
cpe., $809; 2-dr. tour. sed., $820; 4-dr. tour. 


sed., $866. Deluxe Six—Cpe., $814; spt. 
cpe., $865; 2-dr. tour. sed., $871; 4-dr. 
tour. sed., $922; conv. cpe., $993. Deluxe 
Eight—Cpe., $862; spt. cpe., $913; 2-dr. 


tour. sed.. $919; 4-dr. tour. sed., $970; conv. 
cpe., $1,046. 

STUDEBAKER, State Commander — 3- 
pass. bus. cpe., $875; 3-pass. custom cpe., 
$900; club sed., $955; cruis. sed., $965. 
State President—3-pass. cust. cpe., $1,035; 
club sed., $1,100; cruis. sed., $1,110; conv. 
sed., $1,460. 
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ees 
Pittsburgh Press, Sun Telegraph; Clevelang 
Plain Dealer; Detroit News; Chicago Herald. 
Examiner; Cincinnati Post; Minneapolis Jour. 
nal; St. Louis Globe Democrat; Denver Post; 








Actual top and bottom prices on 1935, 1936 
and 1937 Used Cars, as advertised in local 
newspapers of current week, SEDAN prices 
only used in this comparison, Newspapers co- 


Used Car Selling Prices 












































Times, Souracl = American, Worle - Telegram: As Advertised Week Ending Jan. 7, 1939 a oe 
Boston N.Y. Pittsbrg. Cleve. Detroit Chicago Cinti. Minn. St.Louis Denver L.A. Seattle Nat. Ay. 
Buick “40” "38 [$735-$785 $825 [$795-$825 |$745-$775|$724-$745 |$700-$795| $675-$775|$750-$850$  ———|$795-$895 $795 |S |$746~$805 
ST reteietcenenns __'37] 645 | 665 695| 595- 650| 495- 675| 525- 595| 575- 595|_595~ 675| 597- 675|_615- 665) 650- 695) 650— 695| 695- 725) 608 G43 
36 | 425- 485) 395- 469) 375 345- 465| 425- 495) 475 | 495 495- 565) 449 (645 | 415- 519 

Buick “50-60” _ 38 | | | t_ Ln —_ — —__S 
canine _ ; 8837p 665- 745| 675 | 625~ 775) | 595- 695; 725 | 745 1715 (| 735 | 610-4 
736] 545 | 465 | l | 595 "| 505~ 595 
Chevrolet Master o 38 | | | | 495= 515) | | ce 7 onl aatitealt 495-515 
ren 7 ‘37 | | 365s | 295-365, | | 370 427 495 | 343- 42 
36] 1285 | | 275— 325| | 325 | | | 280- 325 
Chevrolet Master Deluxe __ "38 575 | 535- 545| 495- 529| 525- 595| 579 | 575 | 495-565 569- 635 | 565- 685| 669- 725) 595- 695) 558- 61; 





'37| 425- 445| 425- 525| 395- 445| 365- 495| 395- 425, 475 


465- 495| 435- 495, 449 
| 365- 395) 330- 395, 345- 349) 395 | 


450- 550| 525- 595| 545- 550) 443- 496 




















36] 365 | | 295- 345| 325- 395| 295- 325| 325 325- 379 

Chrysler Six °38] 745- 825) 595- 675| 695 | 745-795) i PS Seer 765 695- 765 
en ie 787] 535- 595) 545- 575| 495- 549) 465- 575) 545 | 495- 565) 495 | (S85 590- 595 665 520- 588 
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Chrysler Eight 38, Ee oe Oe _ 695- 795 
37] 645 | 525- 695| 545- 599| | 575 a ; (Os 4 | 548- 669 

36] |349 | 495 | | 495- 549 

DeSoto _ 738] | «595 |: G89 695| G75- 695| 695 | 595- 665, 745 | 640- 700 
; 737 _| 495 | 445~ 495) 475- 595) 495- 575) 550 475 | 497- 575 606 523 | 595) 595), 495~ 576 
°36| 385 345 | 445-525] 325 | 425.~=Ss«|««345~ 375| 495 “445 2—«| «495 | 565 380~ 484 

Dodge 5 ___ 738] 595- 675| 610- 645| 675- 695| 675 | 645- 665) 585- 645, [775 | 625- 695| 745 | 630- 6m 
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‘37 1 | 495 | —_ Z 9 | | 495 
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maa 37] 695-765, | [595 | |_| : | ee ee 
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36] 295 | | 255- 325| 345 | (3955 | | | 325-406) 375 | | 450 | 320-400 
LaSalle 38] 985- 995| 945- 995) | | | | | 985 l | 965- 995 
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Lincoln-Zephyr __ _ 738] 1075-1125) 985 | _| 895 | | | 1045 | | | | | 985-1052 
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°36| 545- 550! 485-595 495 |: 485 | 425 | 495-595, | 595- 695| 495- 595] | 504- 587 
Nash-LaFayette 738 | 645-675) | | (675 | | | | G45~ 675 
a 3 | 375-475, | — se a | 450- 495) | 695 | 440-535 
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Olds Eight _ 738) 735- 745| 645-795, 795 | |SSSC~‘iaC | | | | 718-778 

inci __ 737] 580 |: 595- 645| 575 | :575- 695 | (595 |695 | | | 581- 660 

36] 400 445 395- 439| 395- 475} ; 545 | 495 | | 409- 488 

Pontiac Six 738] 695 | 585 | «595-665, 665 | 645 | (695 | | 595- 645; 625 | 795 | 620- 700 
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- 37) 545 | 525-575 | 475- 590 ~— f_ fd, a 

36] 3380 450 7 | 380-450 
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Studebaker Dictator "38 690 (795 | 745 595- 645| 665 | 650-728 

37) 505 475- 515| 445- 525) 1545 | 495-595) |St”*~*é<‘YS*S*<“‘«é‘;‘;*é* «SSCS*SC AS +GOS| SLD SS 

36] 375 385 i  !”l l—_ -_ 2 | ae 

Studebaker President 38 o ; ; | | | | a 

ee i ee ee ee eee Eee | 595 
36] 439 =) die dl “| 439 

Willys *38] 395- 495' 390 545 395- 520 

37] 239- 269 259- 325. 195 295 345- 388 260- 320 

36] | 185 : ; 245 : | a5 195" 180-220 
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National Average, All Makes, $502-$588 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex 

clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 

prices have been compiled from published figures to establish the trend of the market and the resulting national index 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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Named 


Myron T. Harshaw is appointed 
manager of the Chicago offices of 
Campbell-Ewald Co. M.S. Charl- 
ton, vice-president, returns to 
creative advertising and becomes 
chief account executive. 

Harshaw joined Campbell- 
Ewald’s Chicago offices two years 
ago as vice-pres. Prior to that he 
was with Erwin, Wasey & Co. for 
several years as an account execu- 
tive and a director of the com- 


pany. 

John Toigo, late of Batten, Bar- 
ton, Durstine & Osborn, becomes 
vice-prez of the Chicago office. He 
formerly was with McCann-Erick- 
son and Lord & Thomas. a 


Sail 

Bernarr Macfadden, publisher 
of True Story mag., and Asa 
Blish, eastern admanager of 
True Story, sailed this week for 
a tour of investigation of the 


Record Month 
Swells Cadillac 
Dealer Ranks 


DETROIT.—The largest expan- 
sion of dealer ranks in any single 
month since 1928 is reported for 
December by D. E. Ahrens, gen- 
eral sales manager of Cadillac- 
LaSalle. 

“Especially flattering is the 
manner in which the 1939 Cadil- 
lacs and LaSalles have caught the 
fancy of smaller cities,” Ahrens 
declared. “Requests for franchises 
have come from many points, par- 
ticularly in the central and south- 
west, where we have never be- 
fore had retail representation. In 
other small cities, dealers have 
already delivered more cars than 
in all of the preceding year.” 

Ahrens reported 128 new deal- 
ers signed in December, including: 
Don Beers Motor Co., Santa Fe, 
N. M.; Corbett Motor Co., Wilson, 

C.; Shroyer Motor Co., Big 
Springs, Tex.; Rock Street Motor 
Co., Shamokin, Pa.; Morris Motor 
oe ey eee N. C.; Angel Mo- 

r Sales, ambersburg, Pa.; 
Sedalia Motor Co., Sedalia, Mo. . 

Hugh Neighbors, Pensacola, Fla.; 
Judd Motor Co., Monmouth, IIL; 
Cawthorn Motor Co., Jackson, 
Tenn.; Bedford Auto Co., Bedford, 
Ind.; Cheney Motor Co., Twin 
Falls, Idaho; Joe Burnham Motor 
C., Frankfort, Ky.; George 
Houbin Motor Co., Chickashaw, 
Okla.; Rapp Auto Sales, Frank- 
fort, Ind. 








Knuth to Head 


Omaha Dealers 





OMAHA, Neb.—The Omaha 
Automobile Trade Assn. last week 
elected Ben Knuth, of Miller- 
Knuth Chevrolet Co., as president 
to succeed W. E. Dewey, Dewey 
Chevrolet Co. 


Other officers elected are E. M. 
Lied, of Greenlease-Lied Motors, 
vice-president; O. A. Wilson, An- 
Tew Murphy & Son, treasurer; 
and Dale McKinnon, Omaha Mo- 
t Co., secretary. The officers are 


also members of the board of di- 
rectors, 


Two-year terms on the board of 

directors were given to Joe Mc- 
J ayde n of McFayden-Stewart; 
ohn Opitz, of John Opitz, Inc., 
and F. E. Maxson of Maxson- 
Mitchell. 


Schill Is Elected 


FOND DU LAC, Wis.—Corne 
; — y P.| 

Schill, Ashford, is elected president of | 
~ Fond du Lac County Automotive | 
graces Assn. Other officers are A. E. | 
and tee: Fond du Lac, vice-president | 
= R. E. Vetter, Calvary, secretary- | 
raurer. The association has gone on | 
ged advocating an $8 license fee 
all passenger automobiles. 


i, AN's Almanac, published once a year, 
wheeonsidered THE reference book 
dentever automotive information is ' 
€sired, 


the 4‘b Dimension 


The News of Automotive Advertising 


By Pete Wemhoff 


five editions of True Story pub- 
lished in Europe. 

During tour, a new admanager 
for the British True Story will 
be appointed. 

In addition to a special Scan- 
dinavian edition of True Story, 
other foreign editions are printed 
in the Netherlands, France, 
England and Germany. 


Created 


To co-ordinate its sales activi- 
ties on national advertising ac- 
counts, Associated Farm Papers 
has created a new executive po- 
sition in its selling organization, 
that of national advertising man- 
ager. 

Fred O. Toof, formerly western 
manager of the papers, has been 
appointed to fill that post. with 


Used Car Course 
Godsend to Dealers 


PARKERSBURG, Va.— 
Used car dealers here say 
there is a Santa Claus after 
all. John Davis jr., county 
superintendent, has offered 
$25 for every used car he 


could get, explaining that he 
wanted the cars for a large 
group of students in a night 


trades school automobile 
mechanics course—to tear 
down and build up. 
Consensus among local 
dealers was that Brother 
Davis would be swamped 
with offers. 





Buying Interest Keen 
At Seattle Car Show 


SEATTLE.—Attendance at Se- 
attle’s annual “auto show” was 
very encouraging and dealers re- 
port keen buyer interest. From 
25 to 40 live prospects developed 
at each dealership daily. 

Highlight of the week was the 
“kickoff” breakfast at the Athletic 


headquarters remaining at Chi-| Club which 300 dealers, salesmen 


cago. 


and executives attended. 


Tomorrow’s Roads Keynote 


Of Annual ARBA Conclave 


Special to Automotive News 

WASHINGTON.—“Highways of 
Tomorrow” will keynote the 36th 
annual convention and exhibit of 
the American Road Builders’ 
Assn. at San Francisco, Mar. 7-10. 
The road builders’ first conclave 
in the west will be held concur- 
rently with the national conven- 
tion of the Associated General 
Contractors of America. 

Charles M. Upham, engineer- 
director of the ARBA, and Edward 
J. Harding, managing director of 
the Associated General Contrac- 
tors of America, pointed out that 
the concurrent meetings of the 
two associations will bring to- 
gether representatives of the high- 
way industry and profession from 
all parts of the nation, especially 
the western states, and will help 
immeasurably to solve many prob- 
lems of the highway program. 

The highway exhibit of the 
ARBA will be held in the Civic 
Auditorium. The exhibitors will 


als that will be used in the high- 
ways of tomorrow. The bureau of 
public roads, the department of 
commerce and several western 
states will stage educational ex- 
hibits. Many models of equipment 
will be on display and models of 
highway design will demonstrate 
some of the ideas for our high- 
ways of the future. 

All current highway topics will 
be discussed during convention 


(sessions, and reports and addresses 


will be presented by the nation’s 
outstanding highway leaders. 
There will be a large number of 
visitors from the Central and 
South American countries. 

Reports on soil stabilization, 
drainage, maintenance, finance, 
structures and highway safety will 
be presented by chairmen of re- 
spective committees. 


“A Word in Edgewise”, a regular fea- 
ture by George M. Slocum, offers a 


show the equipment and materi-' unique viewpoint from the motor world. 











P 


1S AE R 


FACT S$ 











NEW LIGHTS on LUXURY 


in the new UNISTEEL BODY by FISHER 


UXURY starts back of the assembly line in the new 
Unisteel Body by Fisher — back where Fisher engi- 
neers devised a way to fuse each of its steel parts so 


solidly together. 


For it is a luxury, indeed, to have a car body that is all 
in one substantial steel piece—from seamless steel Turret 
Top, through all steel panels and reenforcements, right 
down to the solid steel floor. 


But, of course, this inseparable 
unity of the Unisteel Body is 
only the beginning of the 
myriad luxuries with which 
it adds so much extra value to 
the 1939 General Motors cars. 


For instance, its steel Turret 
Top, all of its steel panels and 
even its steel floor are scien- 
tifically insulated against both 
inside and outside noises. And 
they’re insulated, too, against 


heat and cold. 


Yes, luxurious comfort is as 
important in the new Body 
by Fisher as is its Unisteel 
resistance to wear, weaving, 
jolts and shocks. Just sit in 
its wider, more comfortable 
seats — front and back. Just 
take a look at all the fine 


new fabrics and 


A CORNER ON LUXURY 


1. Only the Unisteel Body by 
Fisher givesyou genuine Fisher 
No Draft Ventilation — with 
new easy-control regulators 


and Ventipane locks. 


2. In the 1939 Unisteel Body 
by Fisher you will be given 
your choice of a wide selection 
of fine fabrics and patterns 
for your upholstery. 


3. It took years of patient re- 
search to develop the neu 
softer yet sturdier seat springs 


in the new Body by Fisher. 


4. Note that all of the fittings in 
a Unisteel Body by Fisher look 
jeweler -made, so artistically 
are they designed and cut. 


jewel-like 


appointments that Fisher 


craftsmen have fashioned 
this year. And just note the 
increased visibility they've 
provided for greater safety. 
You'll be certain to see that your 
1939 car is a General Motors car. 


For only General Motors cars have 
the Unisteel Body by Fisher. 


ON GENERAL MOTORS CARS ONLY: CHEVROLET + PONTIAC + OLDSMOBILE - 


MOTORS 
(neared 





BUICK - 


LIKE A CUSTOM TAILOR, this 
Fisher craftsman fits and attaches the 
fabric headlining in the new Unisteel 
Body. He and his masterly work are 
typical of the attention that is given 
all details to make Body by Fisher 
the world’s most famously luxurious 











of all motor car bodies. 


They're saying “Chevrolet's the Choice E 
of the low-priced cars. And when you see 
it you'll certainly say one great big 
reason is its safer, more comfortable, 
more beautiful 1939 Body by Fisher. 


TBODY BY FISHER 


LA SALLE + CADILLAC 
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‘Short Interest’? in Motor Shares Continues Dro 
Pp 


Wall Street is Cheered 
By Jan. Car Sales Rise 


tor stock, has been quite steadily 
covered until at the end of De- 
cember the interest was 19,993 
shares, as against 27,121 at the end 
of November and 40,698 at the end 
of October. 

Short position in U. S. Rubber 
on Dec. 31 was 16,853, comparing 
with 20,333 a month earlier and 
26,179 at the end of October. In 
Studebaker, the short position at 
the end of the year was 35,650 
shares, comparing with 35,435 on 
Nov. 30 and 35,000 on Oct. 31. 
There was an increase in Bendix 
short position in December from 
1,240 at the end of November to 
3,817 at the end of the year. 


These five were the only motors 
to appear in the Dec. 31 list of the 
Stock Exchange, which included 
only those stocks in which there 
was a short interest of 5,000 shares 
or more in which there was a net 
change during the month of 2,000 
shares. The total short position for 
the five stocks was 96,281 shares, 
comparing with 107,006 a month 
earlier. 

Reports of investment trusts for 
the end of 1938, now beginning to 
appear, reveal thus far only mod- 
erate changes in holdings of auto- 
motive stocks during the final 
months of last year. 


General American Investors in 
the final quarter of 1938 decreased 
its holdings of Electric Auto-Lite 
from 5,000 shares to 3,500 and in- 
creased its General Motors hold- 
ings from 15,000 to 18,000 shares. 
This trust cut its holdings of 
Square D from 3,000 to 1,500 
shares and bought 3,500 shares of 
U. S. Rubber, having held none of 
this stock at the end of September. 

Adams Express, reporting for 
the last half of 1938, revealed pur- 
chases of 6,000 shares of Bendix, 
2,000 shares of Borg-Warner and 
5,000 shares of Briggs, and the 
sale of 1,500 shares of Chrysler. 
Holdings of General Motors were 
cut by 2,200 shares and of Mack 
Trucks by 500 shares. 

Although Wall Street has been 
cheered by reports of sharp gains 
in sales of new automobiles at re- 
tail thus far in January over last 
year, automotive stocks during the 
past week gave some ground along 
with the market in general. The 
decline was accounted for largely 
by the passenger car and truck 
group, with the parts and accesso- 
ries, in the average, losing only a 
small fraction and tire and rubber 
issues showing no change. 













































Special to Automotive News 

NEW YORK.—What is known in 
Wall Street as the “short inter- 
est” continues to decline inasfar 
as automobile stocks are con- 
cerned. This short interest is built 
up in two ways. First, it consists 
of stocks sold “short” in the ex- 
pectation that prices of those 
stocks are going to decline in the 
near future. Second, it consists of 
short selling simply as a hedge 
against market declines by some 
who own long term investments 
in securities. 

In a general way, however, the 
trend of the short interest reflects 
the view of stock market traders 
as to the immediate future of the 
market. For instance, short sell- 
ing has been declining pretty 
steadily during recent months of 
advance in the stock market. 

The short position in General 
Motors as of Dec. 31 was 19,968 
shares, as against 22,877 on Nov. 
30, according to the New York 
Stock Exchange report. The GM 
short interest on Oct. 31 was 26,- 
878 shares. Chrysler, in which the 
short interest in recent months has 
been larger than in any other mo- 


Hope Expressed 
For Reo; Loss Is 
Put at $1,595,967 


DETROIT.—Reo Motor Car Co., 
now being operated by a trustee 
appointed by federal circuit court 
under 77-B reorganization pro- 
ceedings, in the period Jan. 1, 
1938, to Dec. 17, 1938, had a net 
loss of $1,595,967 after all charges 
according to the trustee’s report 
filed this week. For the full year 
1937, Reo showed net loss of $1,- 
982,293. 

Current assets as of Dec. 17, in- 
cluding cash of $31,891, amounted 
to $2,211,812 and current liabilities 
were $586,819. On Dec. 31, 1937, 
cash was $719,133, current assets 
$5,669,730 and current liabilities 
$1,266,610. 

The company now is solvent, the 
trustee declares, and with proper 
management can be restored to its 
proper place in the industry. 

The trustee, A. J. Brandt, head 
of a Detroit firm of industrial en- 
gineers, reported to the court that 
Reo could be operated profitably 
if efficient management were se- 
cured, if a competent board of di- 
rectors backed up management, if 
minority stockholders were pre- 
vented from starting suits against 
the company and if adequate op- 
erating finances were obtained. 

Company presently is operating 
on a restricted basis, the report 
shows, with sufficient material or- 





Automotive News 
Price Averages 


Last This Year 
Week Week Change Ago 
24 motors... 33.69 32.56 —1.13 24.82 
10 car-truck cos, 33.53 32.17 —1.36 26.05 
10 parts-acces. .. 27.45 27.37 —0.08 22.83 
4 tire-rubbers 28.82 28.82 22.07 


Geneva Tire Net 
Hits $1,181,224 for 
Gain Over 1937 


AKRON.—The General Tire and 
Rubber Co. showed a net profit of 
$1,181,224 for the fiscal year end- 
ing Nov. 30, 1938. In the annual 
report to stockholders, President 
W. O’Neil stated that this com- 
pared with a net profit of $808,913 
for the previous year. 

During the year the company 
paid off bank loans amounting to 
$2,000,000 and still had more cash 
in banks and on hand than a year 
ago. It also had no mortgages or 
funded debt of any kind. 

Net sales, after all deductions 
including adjustments, freight, and 
excise taxes were $20,088,354, as 
compared with $21,392,956 for 
1937, showing a decrease of 6.1 
percent. 

The annual meeting of stock- 
holders will be held at the general 
offices of the company here on 
Feb. 7, at which time directors 
will be elected for the ensuing 
year. 





U. S. Bureau Sees 
Big Car Demand 





WASHINGTON.—Discussing the 
price and demand situation, the 
Bureau of Agricultural Economics 
stated this week that “the auto- 
mobile industry promises to give 
greater support to the general sit- 
uation than was anticipated sev- 
eral months ago.” 

“Most recent reports,” the bu- 
reau said, “point to continued 
brisk retail sales of cars, and total 
production 50 percent greater than 
in 1938 does not now appear to be 
an unreasonable expectation, com- 
pared with earlier hopes for a 25 
or 30 percent increase. If this ex- 
pectation materializes, many other 
lines of industry, particularly steel, 
will be correspondingly benefited.” 


Fourth Dimension, a regular feature 
~y Pete Wemhoff, offers news of auto- 
motive advertising. 


AUTOMOTIVE STOCK QUOTATIONS 
At Close of Markets, Friday, January 20, 


(Furnished by Wm. C. Roney Co., Detroit) 
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In This 





it seems to me that the word cus- 
tomer implies a certain freedom of 
action—a choice of source of pur- 
chase. This the automobile dealer 
does not have. He is in fact some- 
thing of a combination of a cus-' 
tomer and employe. 

This idea may be unpalatable to, 
the average dealer, but there is no| 
denying the fact that the dealer 
is not an independent customer 
or merchant, but partakes of some 
of the attributes of both customer 
and employe. His dealer franchise 
is in fact a permit to do business 
—but not with freedom of action. 
The nature of the business denies 
him full independence; his con- 
tinuation as a dealer depends upon 
the will of the manufacturer. (I 
am not arguing for a non-cancell- 
able contract.) 


If your readers can accept this 
idea as sound and will mentally 
project themselves into a confer- 
ence with representatives of the 
manufacturers, it will be seen that 
he has two strikes and no balls 
on him before he starts. His pro- 
tests, his desire for more equitable 
policies and contracts, must be 
couched in weak and innocuous 
terms. 


If the dealer is to make progress 
he must mask his identity; he 
must take a page from the book 
of the labor union; he must em- 
ploy “negotiators’—and if he 
wants to present his case under 
the most favorable circumstances 
he will seek the good offices of 
the Department of Commerce at 
Washington—a neutral agency, 
unbiased, interested in the ad- 
vancement of the industry as a 
whole and willing to help clear 
away any obstruction to a free 
flow of motor cars from manufac- 
turer to ultimate user. 

It is assumed that this program 
would not be particularly wel- 
comed by the manufacturer; the 
strong have full confidence in their 
ability to handle their own affairs 
—it is the weak who need a help- 
ing hand—and the dealer is des- 
perately weak, individually and 
collectively. 

It may not be assumed that the 
Department of Commerce would 
unduly “favor” representatives of 
the dealer body, but it seems rea- 
sonable to believe that co-opera- 
tion would be forthcoming to pro- 
mote sound betterment programs. 
The dealers are certainly entitled 
to put forward a program based 
upon the following precept: 

1. A profit for competent man- 
agement from the retail sale of 
new and traded used cars, without 
suhsidy from other departments 
such as service, wholesale, finance 
charges. 

2. An ability under the profit 
clause of paragraph one to pay 
reasonable wages to employes, 
giving consideration to normal 
social requirements of different 
classes of workers. 


3. Reasonable security for cap- 
ital invested in parts, signs, tools, 
special equipment, etc., from un- 
justified demands on the part of 
the manufacturer which might 
lead to loss of capital from high 
pressure operation (too much vol- 
ume); or to loss of contract due 
to failure of dealer to follow the 
manufacturer’s wishes. 


4. Freedom from the necessity 











GE Orders Decrease 
34 Percent During ’38 


SCHENECTADY, N. Y.—Orders 
received by General Electric Co. 
during the fourth quarter of 1938 
amounted to $63,419,265, compar- 
ed with $73,997,063 in the final 
quarter of 1937, a decrease of 14 | 
percent, according to President | 
Gerard Swope. 

Orders for the year 1938 were | 
$252,176,223, compared with $379,- | 
273,619 for 1937, a decrease of 34 | 
percent. | 


(Continued from Page 4) 





Corner 


(under pressure) for the dealer 
body to absorb the overproduction 


of the manufacturer at the dealer’s 


expense. The manufacture should 
undoubtedly market his surplus 
through his established dealer out- 
lets—but such surplus should be 
moved on a bid and offer basis and 
not upon an “allotment” theory 
which has, up to this time, per- 
mitted the manufacturer to secure 
his regular profit on cars which 
have been marketed by the dealer 
at a loss. 

The dealer’s fortitude in his ef- 
forts to help himself is nothing 
short of amazing—why not show 
a little more courage in a sus- 
tained attempt to secure help 
from a co-operative, non-regula- 
tory department of the govern- 
ment, a department interested in 
promoting sound conditions in all 
industry? 

It can be done, in spite of 
former discouragements and fail- 
ures.—Thomas W. Wilson, Balti- 
more, Md.; member of the board 
of directors of the Automobile 
Trade Assn. of Maryland for 12 
years; ex-administration member 
of the National Code Authority of 
the Retail Automobile Trade. 


Machine Tool 
Firm Business 
Rises in Dee. 





CLEVELAND.—A survey of 
representative machine tool com- 
panies in this area indicates that 
December business ran ahead 
of November, previous 1938 peak 
for domestic orders. 

On the basis of business placed 
with firms here, a rise in National 
Machine Tool Builders new order 
index is expected. While it is diffi- 
cult to estimate extent of the rise, 
it appears likely that index will 
advance to 115 at least and may 
reach 120 as compared with 112.2 
in November. 

Foreign business obtained in De- 
cember varied considerably from 
company to company. In most 
cases, however, volume was about 
on a par with November. 

Thus far in January, although 
it is still too early for a definite 
trend to have been established, 
more orders are appearing as a re- 
sult of government expenditures, 
and a fairly large volume of busi- 
ness for replacement parts and 
small tools has been forthcoming 
from automobile manufacturers. 
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Make the most of your visit to 
Chicago. For your convenience and 
comfort make Hotel Shoreland your 
headquarters. Here, in an atmosphere 
of smart distinction you and your 
organization will find what you de- 
sire. Rooms and suites that provide 
the last word in ultra-modern ap 
pointments. Excellent restaurant— 
cocktail lounge. 


BOOK OF PHOTOGRAPHS 
SENT ON REQUEST 





HOTEL SHORELAND 


55TH ST. AT THE LAKE—CHICAGO 
10 minutes boulevard drive to 


Chicago’s “LOOP” 
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gan Francisco involving me per- 
nally. First of these was a 
jwncheon thrown for this visiting 
greman by Tod Bates, manager 
of the San Francisco Dealers 
assn. so I could meet “my pub- 
jc” in Northern California. This 
time no cake but there were other 
things and I was urged to take out 
naturalization papers and become 
a native son instead of going back 
to the states. 

The other was me going on the 
gr on Thursday night at Don 
Lee’s broadcast station, with Fred 
Pabst, Lee’s Northern California 
general manager doing the inter- 
viewing. It was my debut as a 
radio star and Pabst let me down 
easy. Of course I talked about the 
San Francisco fair, predicting a 
success that already is apparently 
certain. And I think there ain’t 
such a thing as mike fright—not 
for me at any rate. 

* * ae 

CONTINUING the log, I sold 
my daughter, Mrs. Marshall Ray- 
mond of Piedmont to ride to Los 
Angeles with me on Saturday and 
[proudly helped her into the Tom 
Ray Pontiac which was mine 
while I was on the Coast. Every- 
one knows I don’t drive so it is to 
Bob Lynn’s credit that I made the 
trip to Los Angeles—400 miles in 
a little over nine hours, stopping 
for lunch at Fresno, where my 
hosts were Dave Kinnie, Pontiac 
dealer, and Frank E. Beckett, 
Dodge-Plymouth distributor and 
also president of the Fresno Auto- 
mobile Dealers Assn. and they 
made me eat spinach. 

* + * 


SOCIAL ACTIVITIES continued 
in Los Angeles, starting off Sun- 
day afternoon with open house 
for me at Barney Oldfield’s club 
out Ventura way with Barney 
bartending personally. With him 
was arley Young who is biograph- 
ing the Oldfield saga, “Who the 
hell do you think you are—Barney 
Oldfield?” 

Next day, Monday, came Pon- 
tiac’s Los Angeles dealer party, 
with Simpson and Berend co- 
starring. I didn’t get a cake this 
time but Tex Simpson did. His 
was delayed for his birthday was 
Friday the thirteenth. Instead of 
getting a cake I was permitted to 
crystal gaze and read the tea 
leaves as to the outlook in the 
automobile industry for 1939. 

* * * 


CAME TUESDAY and it was a 
three-ringed circus so far as I was 
concerned, starting with Dave 
Wilson, who has just retired as 
president of Willys-Overland, but 
will remain a director, who is 
wintering here, hosting me as a 
house guest and bringing in the 
gentlemen of the press who com- 
peted for the $10 prize offered by 
Eddie Davies, Overland distributor 
for the best photograph taken by 
a Paul Pry. The jury is still out 
on that one. 

Right here let me correct a slip 
of the tongue—or rather the type- 
writer, in last week’s column in 
which I said the Studebaker Com- 
mander used less gas than any 
other in the Yosemite run. It did 
for sixes and eights but the Over- 
land four beat Studebaker’s 25.77 
miles per gallon with 26.20. 

* * * 


FOLLOWING Dave Wilson came 
Joe Bayne, Chrysler’s division 
general sales manager and Bill 
Romaine, Plymouth advertising 
Manager, who also found im- 
portant business to transact in 
California at this particular time. 
They sponsored a press party at 
the Ambassador and gave us Paul 
Prys a chance to study the Chrys- 
ler fluid drive both mechanically 
and otherwise. 

* * * 

GENERAL MOTORS TRUCK 

was in evidence in a big dinner 


at the Ambassador that evening | you if you don’t come. . 
sales |] can arrange that matter of the 
manager from the factory and | Recess Club bill so they can take 


With Joe Little, general 
Jack David, local leader, enter- 
tained—not dealers, mind you, but 
customers, the fleet owners, which 
doesn’t happen every day. 


And who do you think I bumped 


Sparks » 


(Continued from Page 1) 
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| Frazer 


Chris 





Sinsabaugh (Continued from Page 1) 


}in the industry, and having work- 
ed throughout that period in man- 
|ufacturing, sales and financial de- 


|Me?”.. 
|haven’t started to press yet—much. |; 
' As ever thine, Cal. 


| 
into in Los Angeles? Why, Tom | 
Corpe, formerly Buick advertising | 
manager, who is allied with the| 
Pacific Railway Advertising Co. of | 
Los Angeles. But Tom still is} 
sighing for the flesh pots of Egypt, 
with his ear to the ground in case 
there is a chance somewhere to) 
get back in the automobile in- 
dustry. 

NEWS FLASH—The whispering 
gallery has it that Bill Knudsen, 
Dick Grant and Larry Fisher, of 
General Motors high command 





SAN FRANCISCO dealers entertained Chris Sinsabaugh, editor of Automotive 
| News, at a dealer and press luncheon at the St. Francis Hotel. Top row, left 
|to right, C. W. MacFarlane, manager, public relations department for Hudson 
Motor; Harry Elliott, Pacific Coast representative, MacManus, John & Adams; 


ial 


Dave Williamson, Daily News; Art Dawson, district manager, Cadillac; Bud 
Nelson, Call-Bulletin; Tod Bates, manager, dealer association; 
Dodge-Plymouth dealer; George Wahlgreen, veteran automobile authority; Wal- 
ter Swanson, general manager of San Francisco Convention and Tourist Bureau. 


will arrive on the West Coast on | sitting, G. O. Smallcomb, president of Northern California Dealer Assn.; W. S. | 
| Venn, Northern California manager for Earle C. Anthony, Inc. (Packard); Fred | 


Monday or Tuesday. 
* ea * 


Droolings of 
Devoted Drudge 
Dear Chris: 


Glad to get your wire that you’ll 
be back at the old stand come) 
Monday... . Always thought you | 
loved us too much to leave us too | 
long. . . . Your schedule will put | 
you right on time for a meeting 
with Frigidaire’s executive staff at 
the Book Monday afternoon... . 
Frigidaire, in case you don’t know, 

as a machine for making ice 
cubes—which is one thing they 


| Pabst, manager, Don Lee, Cadillac; Sinsabaugh; Billy Hughson, America’s 
| oldest Ford dealer; Leon J. Pinkson, San Francisco Chronicle and Tom McCabe, 


| Oakland Tribune. 
| 


Pe % 
| 





don’ . * oat HELPING CHRIS WRITE the third instalment of his AUTO-biography, “Who 
on’t put in triple martinis. . . .| wee” is his old friend of 40 years’ acquaintanceship, Billy Hughson, of San 


Francisco, world’s oldest Ford dealer. 
buddies since early days of the industry. 


Rumors around here have it that) 
Studebaker is going to celebrate 
its Yosemite victory with an in- 
crease in family. . . . Hope its 
twins. . . . Met Fred Lautzen- 
hauser, International Harvester 
engineer, at AC Spark Plug’s 30th 
anniversary party last week—Fred 
flashed a gold-plated card at me 
from United Airlines that rates 
him among the membership of its 
100,000 mile a year club. Some- 
thing for you to shoot at.... 
There’s a letter here for you from 
Mrs. Clare Briggs from Leesburg, 
Va., complimenting you on your 
“Who, Me?” It’s easy to 








i. 2 SIXTY-SEVEN YEARS young. Chris Sinsabaugh, editor of Automotive News, 

understand where Clare got his in- is feted by Pontiac at a lunch in the St. Francis Hotel, San Francisco. Pictured 

spiration that made those famous | here with his birthday cake and his hosts is Chris (center, holding cake). On 

true-life cartoons so famous. .. .| the right is C. P. Simpson, general sales manager for Pontiac, blowing out the 

By th Cl ir. is carrying | 0m candle which ornamented the cake, while F. A. Berend, Pontiac adver- 
y e way, are, Jr. 1 - ying | tising manager, and Tom Ray, Pacific Coast regional manager, look on. 

on her dad’s work in Chicago at 


present. ... There’s a review of 
your first installment of “Who, 
Me?” in the Rochester (N. Y.) 
Abendpost—hope it’s complimen- 
tary but my German is so down 
at the heel I can’t read it... . I 
just finished and you should put 
on your preferred reading list 
“Lords of the Press” by George 
Seldes. He sure lambasts hell out 
of you and George Slocum and 
other big moguls in the publishing 
field. Free Press, he claims, is the 
name of a newspaper published in 
Detroit, nothing more and nothing 
less. Personally I think Seldes is 
the kind of a guy who yells fire 
every time he sees a gleam in his 
mistress’ eye... . I’d like to think 
of editors as belonging to that) 
tribe of level-headed thinkers who 
don’t hide fact but who lead off 
in singing “Nearer to God My 
Thee” (or whatever it is) when 
the boat starts to sink, instead of 
making a mad rush for the life- 
boats. .. . That wife of yours is a 
corker. She wouldn’t call a doctor 
the other night when she had a 
bad fall “because it was snowing 
badly; the radio announcer had_| 
said that accident wards were dis- 
playing SRO signs and she didn’t | 
want to inconvenience the medics.” | 
She’s fine now except for one leg. 





FRED PABST, Northern California manager for Don Lee, Cadillac and 
LaSalle distributor in California, is pictured here at the KFRC microphone 
interviewing Chris Sinsabaugh on the automobile sales outlook for the Don 
Lee-Mutual network. 








TWO MEN from Michigan meet in California. Chris Sinsabaugh greets Bill 
Hufstader, of Buick, who was in San Francisco to hold a meeting of dis- 


.. That service mag of ours is|tributor (Howard Automobile Co.), zone and field officials from throughout | 


coming along fine and most of it! California and Nevada to discuss sales plans for the first quarter of 1939. 
has been put to bed. Jack Weed, 
its editor, who has been sitting up 
with it for the past few weeks, is| 
beginning to look about as perk as 
a python with pyorrhea. .. .| 
Stokes Walesby, leading automo- | 
tive columnist on the Detroit} 
Times, gave your “Who, Me?” a| 
nice plug. .. . If you change your 
plans about coming home on the 
“Santa Fe Super Chief’ (name 
published at regular rates) let me} 
know, as I wouldn’t like to meet| 
. . Mebbe 











it out in extra copies of “Who, 
. Of course, they really 


ANOTHER CAKE on Chris’ birthday. Present at the party were, left to right, 
Bud Nelson, San Francisco Call-Bulletin; Tom McCabe, Oakland Tribune; Leon 


Pinkson, San Francisco Chronicle; Felix Doran jr. of Chevrolet; Sinsabaugh; 
Peluso of L’Italia; Forrest Predmore, Post-Enquirer; Dave Williamson, San 


Francisco News. 


Bill Street, | 








partments of the business. 
“Since 1924, the year of the in- 


|troduction of the first Chrysler 


automobile, he has been intimately 


associated with Walter P. Chrysler 
iin the development of first the 
| Maxwell 
|Corp.’s business. He was elected 


and then the Chrysler 


sales manager of Chrysler Corp. 
in 1927 and since then has handled 





D. R. Wilson 


W. C. Cowling 


various positions of importance, 
including the vice-presidency of 
the Chrysler Sales Corp., and 
has been the responsible official, 
operating from Detroit, of other 
subsidiaries of the corporation 
throughout the nation. 

Prior to coming to Chrysler, Mr. 


|Frazer organized and ran the 


Hughson and Sinsabaugh have been | Lierce- rrow Finance Corp. of 


Buffalo, N. Y., dealing in time- 
sales paper, and prior to that, was 
for several years with the General 
Motors Corp., in the Chevrolet 
division and Expert division, and 
General Motors Acceptance Corp. 

“Mr. Frazer will take over his 
new duties as president and gen- 
eral manager of Willys-Overland 
immediately.” 


Legislati 

gislation 
(Continued from Page 1) 

and regulations and effective ad- 

ministration and to co-operate 

with state safety authorities. 

A bill, sponsored By Sen. Harry 
S. Truman, Michigan, would pro- 
hibit the operation of motor ve- 
hicles in interstate commerce by 
unlicensed operators. 

“Agricultural alcohol motor fuel 
act” is the title of a bill intro- 
duced by Harold Knutson, Minne- 
sota, which would compel all mo- 
tor fuel sold in the United States 
to contain at least 10 percent al- 
cohol manufactured from farm 
products. 

Fuel oil used for the generation 
of heat or power, except as fuel 
for internal combustion engines, 
would join gasoline as a federally 
taxable product under a measure 
introduced by Sen. M. M. Neely, 
West Virginia. The tax would be 
three cents a gallon. 

Congress being the District of 
Columbia’s “board of aldermen,” 
two bills affecting its motor world 
have already appeared. One, by 
Rep. Carl Mapes, Michigan, pro- 
vides for numerous changes in the 
registration and taxation of motor 
vehicles as the result of an in- 
vestigation of Federal-District fis- 
cal relations last year. The other, 
sponsored by Sen. Ernest W. Gib- 
son, Vermont, would create a 
special commission to study traffic 
conditions in the Capital. 





Unboxed Car Exports 


Get Free Lighterage 
NEW YORK.—tTraffic execu- 
tives of Eastern Trunk Lines have 


| authorized, effective Mar. 1, tariff 


providing for free lighterage in 
New York Harbor of unboxed 
automobiles in straight carloads 


| for export within the same limits 


and conditions as boxed automo- 
biles. 

It is the general practice of the 
railroads to deliver carload lots of 


|export freight to steamers within 


the so-called free lighterage limits. 
Unboxed automobiles, however, 
have been among the articles 


| listed as non-lighterage freight, 
|resulting in extra cartage charges 


on such shipments when routed 
through New York. 


Opens New Offices 


DETROIT.—Commercial Salvage Co. 
announces the opening of its new of- 
fices at 1570 Warren Ave., East. 











“MOTORISTS KNOW AND eisia sent 
BENDIX PRODUCTS 


more than any other units 
in the cars youre selling! 





Bendix Brakes-—Foremost 
product of the world’s fore- 
most brake builder. 





Bendix Gear Control—First 
—and by every standard the 
finest—of all gearshifting sys- 

tems yet developed. 





Stromberg Carburetors—Pio- 
neer of nearly every important 
advance in carburetion... 
first choice by merit. 





Bendix B-K Power Braking 
— Standard or optional on al- 
most all trucks. Exceeds per- 
formance demands of all state 
laws. Service everywhere 





Make these big sales assets 
work for you! 


F course mighty few cars are sold simply because 
they've got so-and-so’s gadgets on them. That idea 
belongs in the comic strips, where it started. 


But when it comes to vital, fundamental, all-important 
units, such as brakes, fuel systems and gearshifting, make 
no mistake, the name of Bendix is a powerful help in any 
sale of a motor car or truck! 


All over America—all over the world—for a score of 
years, car and truck owners have known and respected 
Bendix Products. No other supplier of automotive com- 
ponent parts has earned so unchallenged a place in public 
esteem as has Bendix and its affiliated companies. 


Make it work for you/ ‘Bear down on it!"’ The quality 
and the reliability of the Bendix units in the vehicle you're 
selling, will back up every reasonable claim you make. 
And Bendix backs up its products. 


BENDIX PRODUCTS 
DIVISION OF BENDIX AVIATION CORPORATION 
SOUTH BEND, INDIANA 


*SIXTY MILLION CARS HAVE BEEN 
EQUIPPED WITH 


BENDIX PRODUCTS 





